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1  Could  something 
be  stirring  in 
\  v|  Clothier  country? 
%  \4  First  of  all  the  new 
contract  proposals  established 
that  would-be  pharmacies  in 
rural  areas  might  appear  before 
the  Rural  Dispensing  Committee 
with  the  cachet  that  they  were 
either  "necessary"  or 
"desirable",  and  so,  possibly, 
upset  the  delicate  balance 
between  dispensing  doctors  and 
pharmacists.  Then  doctors, 
Government,  and  even 
pharmacists  did  not  want  the 
hard-won  rationale  of  controlling 
dispensing  in  rural  areas 
disturbed  by  the  new  rationale  of 
pharmacy  rational  location.  The 
term  "can  of  worms",  used 
privately  by  the  Department  of 
Health  to  describe  GP/ 
pharmacist  rural  dispensing 
conflicts,  was  not  coined  lightly. 

This  week  the  chairman  of 
the  General  Medical  Services 
Committee  Dr  Michael  Wilson, 
describing  the  interface  between 
the  medical  and  pharmaceutical 
profession  in  our  special 
supplement  (pl6)  says: 
"Nowhere  is  this  interface 
rougher  than  in  rural  areas 
where  both  doctor  and 
pharmacist  are  providing  NHS 
pharmaceutical  services.  The 
Clothier  agreement  has  done 
much  to  soften  the  edges,  but 
like  all  compromises,  it  does  not 


satisfy  everyone.  We  must  not, 
however,  allow  other  changes  to 
alter  the  terms  of  that 
compromise  unless  all  the  parties 
involved  agree". 

Evidence  of  Dr  Wilson's 
rough  edges  is  plain  to  see  m  the 
case  of  the  Crawley  Down 
pharmacy  which  has  just  won  its 
appeal  to  the  Secretary  for 
Social  Services  against  an  earlier 
RDC  decision  refusing  it 
permission  to  open.  The 
lobbying  of  the  locals  for  the  GPs 
was  vigorous,  even  unpleasant  at 
a  local  meeting  last  year  before 
the  RDC  reached  its  decision. 
Now  the  appeal  has  gone  agamst 
the  doctors  that  debate  seems 
destined  to  reach  new  levels  of 
unpleasantness.  So  there  is 
foment  m  at  least  one  neck  of  the 
woods  as,  on  one  of  only  a  few 
occasions,  an  RDC  decision  is 
overturned  by  the  final  arbiter 


on  rural  dispensing  matters,  Mr 
Norman  Fowler. 

And,  in  the  pharmacist 
camp,  unrest  could  be  afoot.  The 
LPC  secretary  recently  criticised 
the  RDC  for  not  heeding  the 
advice  and  decision  of  Dorset's 
dispensing  subcommittee  on  a 
rural  dispensing  issue,  and  for 
not  visiting  the  area  to  take 
evidence.  The  secretary  and 
chairman  of  the  Rural 
Pharmacists  Association  have 
since  taken  up  this  pomt  m  letters 
to  C&D  (this  week,  p436)  and 
make  fresh  criticism  of  the 
accepted  RDC  adjudicating 
process. 

They  don't  like  the  secrecy 
surrounding  it  or  the  length  of 
the  decision  making  process  with 
its  often  adverse  effect  on  the 
livelihood  of  the  protagonists. 
John  Davies  questions  whether 
the  RDC  moves  with  urgency 
and  calls  on  Local  Pharmace- 
utical Committee  to  say  they 
have  no  confidence  in  the 
Committee. 

If  the  RPA  is  in  the  vanguard 
of  a  campaign  to  tinker  with  the 
Clothier  Regulations  then  it  had 
better  prepare  its  ground  most 
carefully  for,  on  the  face  of  it  — 
inhabitants  of  Crawley  Down 
apart  —  neither  the  GMSC  nor 
the  Government  %, 
are  too  ready  for  i  \  ll 
this  exercise  and 
are  on  their  mettle. 
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RDC  overturned  on 
Crawley  Down  appeal... 


The  Secretary  of  State  has  decided 
that  Christine  Hastie  can  open  a 
pharmacy  in  Crawley  Down,  West 
Sussex  after  all.  But  violent 
opposition  to  the  proposal  from 
residents  continues. 

The  Rural  Dispensing  Committee 
decided  last  March  that  Mrs  Hastie  could 
not  open  a  pharmacy  in  the  village 
because  of  the  effect  the  opening  would 
have  on  a  dispensing  doctor  practice  in 
the  area.  Now  the  Secretary  of  State  has 
upheld  Mrs  Hastie's  appeal  against  that 
decision. 

Since  the  appeal  decision  was 
announced  Crawley  Down  residents  have 


renewed  their  opposition  to  the  pharmacy 
and  have  called  a  public  meeting  at  the 
village  junior  school  for  September  25. 

•..and  rejects  one 
in  Kent 

The  Rural  Dispensing  Committee 
has  rejected  an  application  by  a 
pharmacist  to  open  a  pharmacy  in 
Boughton,  near  Faversham,  Kent. 

The  RDC  rejected  the  application  of 
Mrs  Shahida  Azam  on  the  grounds  that  a 
pharmacy  would  prejudice  the  general 


UKCPA  supports 
limited  nurse 
prescribing 


Doctors  at  the  local  health  centre,  who 
dispense  for  between  7,000  and  7,500 
patients,  have  maintained  that  a  pharmacy 
would  mean  the  loss  of  one  member  from 
the  four-man  practice.  Local  MP  Nicholas 
Soames  is  rumoured  to  be  attending  the 
meeting,  and  the  leaders  of  the  campaign 
against  the  pharmacy  have  been  urging 
villagers  to  protest  to  the  Prime  Minister 
and  Social  Services  Secretary  Norman 
Fowler. 

Mrs  Hastie,  a  local  parish  councillor, 
told  C&D  she  hoped  to  open  the  pharmacy 
as  soon  as  possible.  She  was  somewhat 
surprised  at  the  vehemence  of  the 
campaign  of  opposition  that  had 
reappeared  after  the  appeal  decision.  But 
Mrs  Hastie,  who  attended  the  rowdy  one- 
sided public  meeting  in  December,  said 
she  would  not  be  attending  this  time. 


medical  services  in  the  area  by  having  a 
significant  impact  on  the  dispensing 
doctor's  practice  in  the  village.  The 
Committee  also  had  grave  doubts  about 
the  viability  of  a  pharmacy  in  Boughton 
"given  the  small  number  of  patients  who 
would  live  within  a  mile,"  assistant 
secretary  David  Petch  told  Chemist  & 
Druggist. 

Mrs  Azam  had  had  the  support  of  the 
parish  council  and  local  residents,  who 
had  signed  a  petition. 


practitioners  should  be  permitted  to  alter 
the  dose  or  vary  the  timing  of  analgesic 
doses  for  patients  in  terminal  care.  "But  we 
do  not  support  the  substitution  of  one  pain 
relieving  drug  for  another  without  a 
prescription  from  the  GP.  The  potential  for 
drug  interactions  and  adverse  reactions 
makes  substitution  too  risky.  Nurses 
receive  insufficient  training  to  enable 
them  to  carry  out  this  function,"  the 
Association  says. 

The  UKCPA  does  not  support  the 
Cumberlege  Report's  recommendation 
that  nurses  be  able  to  prescribe  for  minor 
acute  illnesses. 

"It  is  generally  agreed  that  the 
community  pharmacist  is  ideally  placed  to 
treat  minor  ailments  and  to  provide  health 
education  to  the  community.  While  the 
provision  of  health  education  is  the 
responsibility  of  all  health  care 
professionals,  pharmacists  see  some 
problems  arising  when  it  comes  to  the 
diagnosis  and  treatment  of  minor  ailments 
and  do  not  support  this  recommendation." 


Four  antacids 
back  on  NHS 
in  October 

Changes  to  the  limited  list  of  drugs 
available  through  the  National 
Health  Service,  to  take  effect  from 
October  1 ,  have  been  announced  by 
the  Department  of  Health. 

Almasilate  suspension  500mg  in  5ml, 
Diovol  suspension,  Diovol  tablets  and 
Mucogel  tablets,  have  been  reinstated 
following  price  reductions  by  their 
manufacturers.  The  title  paracetamol 
dispersible  tablets  has  also  been 
reinstated,  as,  according  to  the 
Department,  some  doctors  have  been 
using  the  description  for  paracetamol 
soluble  tablets  which  were  reinstated  to 
NHS  prescription  in  July  this  year. 

The  new  Regulations  also  provide  that 
from  April  1,  1987  Dorbanex  capsules, 
Dorbanex  liquid  and  Dorbanex  liquid 
forte,  will  be  prescribable  only  under  their 
British  Approved  Names  (co-danthramer 
capsules;  co-danthramer  liquid  and  co- 
danthramer  liquid  forte). 

The  Regulations  also  add  Malinal  Plus 
tablets  to  the  list  of  drugs  which  cannot  be 
prescribed  at  NHS  expense.  A.H.  Robins 
have  a  Product  Licence  for  Malinal  Plus 
tablets  but  have  not  launched  them.  The 
changes  are  made  by  SI  1986/1486  NHS 
(General  Medical  and  Pharmaceutical 
Services)  Amendment  (No3)  Regulations 
1986. 


Sfandord-ised 

The  shortage  of  hospital 
pharmacists  has  again  been 
highlighted  in  The  London 
Standard. 

Principle  pharmacist  at  a  London 
teaching  hospital,  Christopher  Caims,  in 
a  letter  to  the  paper  on  September  9,  says 
hospital  pharmacists  account  for  a  small 
proportion  of  the  NHS  workforce  yet  are 
responsible  for  ensuring  the  safe,  effective 
and  economic  use  of  medicines  within  the 
service.  He  highlights  pharmacists' 
"important  contribution"  to  the  safe  use  of 
medicines,  saying  that  much  of  their  time 
is  spent  advising  doctors  and  nurses. 

"Staff  shortages  are  due  entirely  to  pay 
scales.  In  the  community,  salaries  are  now 
twice  those  of  basic  grade  hospital 
pharmacists..."  he  says.  "The  blame  for 
this  can  only  be  put  at  the  feet  of  the 
Secretary  for  Social  Services  who  has 
allowed  this  situation  to  develop",  Mr 
Cairns  concludes. 


The  United  Kingdom  Clinical 
Pharmacy  Association  has  lent  its 
support  to  the  idea  of  nurse 
practitioners  being  able  to 
prescribe  a  limited  range  of  topical 
preparations  and  surgical  dressings 
and  appliances. 

But  the  Association  says  that  nurse 
practitioners  should  only  by  allowed  to 
prescribe  for  individual  named  patients 
and  not  in  bulk,  and  the  prescriptions 
should  be  dispensed  by  the  local 
community  pharmacist.  The  suggestion 
was  first  mooted  in  the  Cumberledge 
Report  on  community  nursing  services 
(C&D  April  26,  P800). 

The  UKCPA  also  supports  the 
Cumberlege  Report's  view  that  nurse 
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"About  the  "Pharmacy  -  the  future'  supplement.  It's  Terry  Wogan  asking  if  you  want 
his  opinion  —  you  seem  to  have  asked  everyone  else." 


Labour  outlines 
substitution  and 
location  plans 

The  Labour  Party  favours  generic 
substitution  by  pharmacists,  the 
rational  distribution  of  pharmacies 
and  continued  dispensing  by  GPs  in 
areas  devoid  of  pharmacies. 

"We  believe  that  the  establishment  and 
closure  of  pharmacies  should  be  subject  to 
control  by  the  health  authorities 
responsible  for  family  health  care  and 
opening  hours  related  to  the  needs  of 
patients  and  to  local  public  transport,"  says 
a  Labour  policy  document,  "The  best  of 
health",  published  this  week. 

While  opposing  the  limited  list,  Labour 
supports  the  introduction  of  a  selected  list 
of  drugs  which  doctors  could  prescribe. 
"But  this  must  be  drawn  up  in  full 
consultation  with  the  professions  and  the 
drug  industry.  Its  first  aim  must  be  to  meet 
patients'  needs  for  safety,  efficacy  and 
palatability.  We  must  provide  an  appeals 
machinery  which  allows  doctors  to 
prescribe  drugs  not  on  the  list  to  patients 
whose  special  circumstances  cannot  be 
covered  by  drugs  on  the  list." 

Labour  is  also  pledged  to  reduce 
prescription  charges  immediately  and  to 
phase  them  out  altogether. 

FPCs  would  be  taken  over  by  health 
districts,  as  in  Scotland,  who  would 
monitor  the  health  needs  of  everyone  in 
their  area,  the  document  continues. 

The  family  health  committee  would 
publish  an  annual  report  on  the  overall 
state  of  local  public  health  with  details  of 
all  local  GPs,  pharmacists,  dentists, 
j  opticians,  hours  of  opening  and  services 
i  provided,  together  with  information  on 
complaints  received  and  their  outcome. 

Health  authorities  would  have  the 

RSPCA  on  the 
cosmetic  trail 

Local  RSPCA  plans  to  determine 
which  shops  stock  non-animal- 
tested  cosmetics  have  incurred  the 
wrath  of  the  Southend  Branch  of  the 
Pharmaceutical  Society. 

A  circular  sent  out  to  shopkeepers  last 
j  month  says  that  if  no  reply  is  received  it 
shall  be  assumed  the  shop  in  question  does 
mot  offer  non-animal-tested  cosmetics  and 
shoppers  will  be  advised  accordingly. 

Local  branch  PR  officer  Miall  James 
has  written  to  Essex  and  Southend  RSPCA 
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power  to  appoint  salaried  family  doctors 
where  necessary,  and  to  provide  top 
quality  deputising  services.  Other  family 
doctors  and  practices  would  be  given  the 
option  of  being  salaried. 

Labour  also  promises  to  promote  local 
family  health  care  teams  of  family  doctors, 
nurses,  health  visitors  and  "other 
professionals"  working  together.  "We  will 
discuss  with  the  professions  concerned 
extending  the  functions  of  some  members 
of  the  health  team  in  ways  which  would 
make  better  use  of  their  training  and  skills 
and  be  of  benefit  to  patients,"  the 
document  continues,  without  specifically 
mentioning  pharmacists. 

Patients  would  be  encouraged  to  get 
involved  in  the  work  of  the  local  health 
care  team  by  means  of  an  elected  patients' 
advisory  committee  for  each  practice. 

Bus  operators  should  gear  their 
timetables  to  surgery  and  pharmacy 
opening  hours,  Labour  believes,  and 
surgeries  should  open  earlier  and  close 
later  to  cater  better  for  women. 
Labour  is  to  produce  a  document  on  the 
pharmaceutical  industry  and  pharmacy 
generally  in  the  next  few  months.  And  it  is 
also  planning  to  take  a  stake  in  the  industry 
through  a  "medicines  company". 


pointing  out  the  method  of  survey  is  likely 
to  give  a  misleading  result.  He  says  EEC 
Regulations  require  that  many  ingredients 
undergo  animal  testing. 


Bumper  bundle 

Pharmacies  in  Northern  Ireland  are 
getting  two  leaflets  for  display  this  month. 
In  addition  to  "Cystitis",  pharmacies  will 
receive  copies  of  the  Family  Planning 
Association's  "A  man's  guide  to  birth 
control."  This  will  tie  in  with  an  interview 
with  the  FPA's  regional  administrator  on 
Ulster  Television's  "Advice"  programme 
on  September  12. 


No  Euro-ban  for 
junior  aspirin? 

The  rest  of  the  EEC  seems  unlikely 
to  follow  the  UK  lead  in  banning 
"junior  aspirin"  because  of  a 
possible  link  with  Reye's  syndrome. 

A  recent  meeting  of  EEC  licensing 
bodies  decided  that  the  link  between 
Reye's  syndrome  and  aspirin  use  by 
children  was  statistically  insignificant, 
General  Practitioner  reports.  After 
examining  data  from  all  EEC  countries, 
the  Committee  of  Proprietary  Medicinal 
Products  agreed  that  information  on 
Reye's  should  be  expanded  to  include  all 
products  taken  by  children  who  develop 
the  syndrome. 

But  member  authorities  were  said  to 
have  found  it  difficult  to  strike  a  balance 
between  informing  the  public  of  possible 
risks  and  causing  undue  alarm. 


Hoyhoe  to  go? 

Health  Minister  Barney  Hoyhoe  and 
his  deputy  Ray  Whitney  have  been 
the  centre  of  increasing  speculation 
regarding  a  Cabinet  reshuffle, 
expected  as  C&D  went  to  press. 

Commentators  seem  agreed  that  both 
will  be  replaced,  as  Mrs  Thatcher  puts  the 
finishing  touches  to  the  team  to  defend  her 
Government's  record  in  the  run-up  to  the 
General  Election.  But  Parliament-watchers 
are  ruling  out  a  move  for  Social  Services 
Secretary  Norman  Fowler,  which  would 
mean  a  new  face  in  the  DHSS  hot-seat. 

It  was  Mr  Hayhoe  who,  a  year  ago,  got 
the  blame  for  the  Government's  backing 
out  of  the  new  pharmacy  contract,  and 
both  he  and  Mr  Whitney  have  been 
regarded  as  somewhat  ineffectual  in 
putting  across  the  Government's  message. 
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DHSS  lists  Pis  subject  to  patent  protection 


The  Department  of  Health  has  issued  a  list  of  Spanish  and  Portuguese  parallel  imports  for  which  UK  patent  holders 
"would  invoke  their  rights  under  Articles  47  and  209  of  the  Spanish  and  Portuguese  Treaty  of  Accession  to  the  EEC  to 
claim  patent  protection  for  their  UK  products  and  so  prevent  the  importation  and  marketing  of  the  Spanish  and 
Portuguese  products".  The  list  is  not  complete  and  will  be  updated  as  more  information  becomes  available. 
Companies  who  have  submitted  licence  applications  for  products  on  the  list  should  consider  whether  they  now  wish 
to  withdraw  them,  says  the  DHSS. 


Generic  name  of 
substance  under 
patent 

Company 
(patent  holder) 

Proprietary  name  including 
Spanish  or  Portuguese 
variant 

Acebutolol 

May  &  Baker 

Sectral,  Prent 

Acyclovir 

Wellcome 

Zovirax 

Aifentanil 

Janssen 

UK=Rapiien 

AUopunnol,  300  mg 

Zylonc  300 

Alprazolam 

Upiohn  Co 

Xanax  tablets 

Amsacnne 

Wamer -Lambert 

Amsidine 

Anb-thymocyte 
globulin  (equine) 

Upjohn  Co 

Atgam 

Astemisole 

Janssen 

UK  =  Hismanal  (Janssen) 
P= Hismanal  (Janssen) 

Atenolol 

ICI 

Tenormin  (UK 

Tenoretic  (UK) 

Tenoret  (Portugal)  (Spain) 

Atracunum 

Wellcome 

Tracnum 

Auranotin 

Smith  Kline  & 
French 

Ridama 

Azlocillin 

Bayer  AG 

Securopen 

A2treonam 

E.R  Squibb  6t 
Son  ^ 

Azactam 
Aztreon 
Monopen 

Beclomethasone 
dipropnonate 
(solvated  iorm  lor 
aerosol) 

Allen  & 
Hanburys 

Becotide,  Beconase, 
Becloforte,  Ventide 

Betamethasone 
benzoate 

Wa  me  r  -  Lambert 

Bebate 

Bromocriptine 

Sandoz  AG 

CH4002 

Basle, 

Switzerland 

Parlodel 

Captopnl  (plus  ail 
other  forms) 

E.R.Squibb& 
S<  ins 

Capoten 
Cesplon  (Esteve) 
Hypertil  (Normal) 
Dilabar  (Vita) 
Alopresm  (Lefarquin) 
Tensoprel  (Rubio) 
Garranil  (Ansteqol) 

Ceftazidime 

Glaxo  Group 

Fortum 

Cefazidime 
(pentahydrate  form) 

Glaxo  Group 

Fortum 

Cefuroxime 

Glaxo 

Operations  UK 

Zinacef 

Cephalexin 

Eh  Lilly  &  Co 

Ceporex 

Ceph  radine 

E.R  Squibb  & 
Sons 

Velosel 

Velocei  and  Velosel 

ChJorhexidine 

ICI 

Hibiscrub 

Cimetidine 

Smith  Kline  & 
French 

Tagamet 

Clindamycin 
hydrochloride 

Upjohn 

Dalacin  palmitate  suspension 
Dalacin  C  paediatnc 

Clindamycin 
phosphate 

Upjohn 

Dalacin  C  phosphate 

Clobetasol 
propionate 

Glaxo 

Operations  UK 

Dermovate 

Clobetasone 
butyrate 

Glaxo 

Operations  UK 

Eumovale 

Clopamide  plus 
pindolol 

Sandox  AG.  CH 
4002  Basle, 
Switzerland 

Viskaldix 

Clotrimazole 

Bayer  AG 

Canesten 

Cotnmoxazole 

Wellcome 

Septnn  forte  tablets 

Cyclosponn 

Sandoz  AG,  CH 
4002,  Basle, 
Switzerland 

Sandimmun 

Dantrolene 
composition 

Norwich  Eaton 
Pharmaceu  heals 

Dantnum  capsules 

Dompendone 

Janssen 

UK  =  Moulium  (Janssen) 
P  =  lmodium  (Janssen) 
S-Moulium  (Esteve) 
S=  Nauzelin  (Janssen) 

Econazole  nitrate 

Janssen 

UK=  Gyno-Pevaryl  (Cilag) 

UK=  Econazole  (Squibb) 
P  =  Gyno-Pevaryl  (Cilag) 
S  =  Gyno-Pevaryl  (Cilag) 
S  =  Pevaryl  (Cilag) 


Eporostenol 

(1)  Wellcome 

(2)  Upiohn 

(3)  Wellcome 

Flolan 

Etidronate 

Procter  & 
Gamble  Co 

Didronel  tablets 

Fenbulen 

American 
Cynamid 
Co 

Lederfen 
Cinopal 

Flunisobde  nasal 
formulation 

Syntex 

Pharmaceuticals 

Syntans  nasal  spray 
(Spain -Yalrol) 

Gemfibrozil 

Parke- Davis 

Lop  id 

Gemiprost 

On. : 

Pharmaceutical 
Co 

Cervagem 
Cervageme 

Halopendal 
decanoate 

Janssen 

UK  =  Haldol  Decanoate 
(Janssen) 

P  =  Haldol  Decanoato 
(Janssen) 

Ioxaghc  acid 

Labs  Guerbet 

Hexabnx 

Lsoconazole  nitrate 

Janssen 

UK=Gyno-Travogen 
(Schenng) 

UK=Travogen  (Schenng) 
P=Travocort  (Schenng) 
P-Travogen  (Schenng) 

Ketoconazole 

Janssen 

UK=  Nizoral  (Janssen) 
P  =  Nizoral  (Janssen) 
S  =  Ketoisdin  (Esteve) 
S-Panlungol  (Esteve) 
S=  Fungarest  (Janssen) 

Ketoprofen 

Rhone  Poulnec 
SA 

Orudis,  Oruvail,  Alreheumat, 
Prolenid 

Ketotiien 

Sandox  AG,  Ch 
4002,  Basle, 
Switzerland 

Zaditen  or  Zasten 

Labetalol 

AllenS 
Hanburys 

Trandate 

Loperamide 

Janssen 

UK=Arret  (Janssen) 
UK=  Imodium  (Janssen) 
P=  Imodium  (Janssen) 
S=  Fortasec  (Esteve) 
S=Imosec  (Janssen) 

Mebendazole 

Janssen 

UK=Vermox  (Janssen) 
P  =  Noverme  (Gist  Broc) 
P  =  Pantelmin  (Janssen) 
S  =  Lomper  (Esteve) 
S  =  Mebendazol  (Esteve) 
S-Bantenol  (Janssen) 

Medical  food 
composition 

Norwich  Eaton 
Pharmeuticals 

Vivonex 

Mequitazine 

Societe 
Generale  de 
Recherches  et 
dApphcations 
Scientiiiques 

Primalan,  Mircol 

Mezlocillin 

Bayer  AG 

Baypen 

Mianserin 

Organon 
Laboratones 

UK  Bolv.don 
Spain  Lantanol 
Portugal  Tolvon 

Miconazole 

Janssen 

UK=Dakrann  (Janssen) 

Nadolol 

E.R.  Squibb  & 

Anabet  and  Corgard 

Naproxen 

Syntex 

Pharmaceuticals 

Naprosyn  (Portugal  =  Reuxen 
also  Naprosyn) 

Naproxen  sodium 

Syntex 

Pharmaceuticals 

Synilex  (Antalgm  —  Spain) 

Niledipine 

Bayer  AG 

Adalat 

Oxatomide 

Janssen 

UK=Tinset  (Janssen) 
S  -  Cobiona  (Esteve) 
S=Tmset  (Janssen) 

Piperacillin 

Amencan 
Cynamid  Co 

Pipnl 

Pirbuterol 

Pfi2er 

Exirel 

Pirenzepme 

Boehnnger 
Ingleheim 

Gastrozepin 

Piroxicam 

Plizer 

Feldene 

Propranolol 

ICI 

Inderal  I.A  (UK  Portugal) 
Sumial  Retard  (SPain) 

Ranitidine 
hydrochlonde 

AllenS 
Hanburys 

Zantac 

Ranitidine 
hydrochlonde 
(crystalline  form  2) 

Glaxo  Group 

Zantac 

Salbutamol 

Allen& 
Hanburys 

Ventolin 

Sodium 
cromoglycate 

Fisons 

Intal  (capsules) 

Sodium 
cromoglycate 

Fisons 

Intal  (Aerosol) 

Sodium 
cromoglycate 

Fisons 

Optic  rom 

Suprofen 

Janssen 

UK=Suprol  (Cilag) 

Tetracycline 
composition 

Procter  & 
Gamble 

Topicycline  (Topitethenn) 

Tiletamine 
Zolazepam 

Parke-Davis 

Telazol 

Tnazolam 

Upjohn 
Company 

Halcion  tablets 

Urea  composition 

Vymatt,  SA 

Psoradrate  cream 

Urea  composition 

Phares 

Pharmaceutical 
Research  NV 

Aquadrate  cream 

Urea  composition 

Phares 

Pharmaceutical 
Research  NV 

Alphaderm  cream 

Vidarabine 

Parke -Davis 

Vira  A 

Viloxazine 

ICI 

Vivalan  (UK  Portugal) 
Vivannt  (Spain) 

P=Daldann  (Janssen) 
S  =  Daldann  Derm  (Esteve) 
S  =  Fungisdin  (Esteve) 
UK=Acnidazd  (Janssen) 
UK  =  DaJctacort  (Janssen) 
UK  =  DaJctann  (Janssen) 
UK=Gyno-Daktann  (Janssen) 
UK  =  Dermomstat  (Ortho) 
UK  =  Monistat(Ortho) 
P=Daktacort  (Janssen) 
P  =  Daktann  (Janssen) 
P=Gyno-Daktann  (Janssen) 
S-  BexicorhJ  (Esteve) 
S  =  Brentan  (Esteve) 
S  =  DaMarin  Derm  (Esteve) 
S=Daktann  Gym  (Esteve) 
S  -  Dermisdin  (Esteve) 
S=  Fungisdin  (Esteve) 
S-Nutrace!  (Esteve) 


Mltozantrone 


UK  =  Pevaryl  (Cilag) 


American 
Cynamid  Co 


Novantrone 


Mr  Richard  Gorman,  marketing  manager, 
Evans  Medical  recently  presented  a 
Graseby  Medical  portable  syringe  driver, 
to  Sister  Jan  Fairbrother  of  the  Hospice  of 
our  Lady  and  St.  John  at  Willen,  Milton 
Keynes 
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NEWSHI!  »  TOPICAL  REFLECTIONS  M 

by  Xrayser 


Premises  up  40 
and  top  11,500 

There  is  still  no  sign  of  the  number 
of  applications  for  registration  of 
premises  slowing  down.  The 
number  of  premises  on  the 
Pharmaceutical  Society's  Register 
rose  by  40  in  August  to  1 1 .538,  the 
highest  figure  for  13  years. 

Since  the  results  of  negotiations  on  the 
new  contract,  with  its  restriction  of  entry, 
were  announced  15  months  ago,  the 
number  of  premises  on  the  Register  has 
increased  by  around  450. 

In  August,  England  (excluding 
London)  had  an  overall  rise  of  33,  with  45 
additions  and  12  deletions.  Scotland  had 
five  additions  and  one  deletion,  while  in 
Wales  there  were  three  additions.  London 
had  no  overall  change;  up  one,  down  one. 

Oestrogens  in 
cosmetics  study 

The  Cosmetic,  Toiletry  and 
Perfumery  Association  is 
investigating  to  what  extent 
oestrogens  are  used  in  cosmetics, 
following  concern  about  cancer 
risks. 

The  Committee  on  the  Review  of 
Medicines  is  currently  examining 
medicinal  products  containing  oestrogens 
and  considers  that  high  levels  of  these 
compounds  are  an  important  factor  in 
uterine  and  breast  cancer.  Their  use  in 
cosmetics  might  increase  the  risk  of  these 
diseases.  The  Committee  has  asked  the 
Department  of  Trade  to  consider  whether 
oestradiol,  oestrone  and  oestriol  should 
continue  to  be  exempted  from  the 
Cosmetic  Products  (Safety)  Regulations. 

The  CTPA  has  written  to  its  members 
asking  if  they  use  oestrogens  in  their 
products.  It  will  decide  if  these  products 
are  likely  to  present  a  risk  and  send  the 
conclusions  to  the  Department  of  Trade. 


More  PL(PI)s 

The  following  PL(PI)s  have  been  notified 
to  C&D  since  the  lune  28  supplement . 

Aeropax  (International)  Ltd 

PL/4259/0201     Tenoret  50  Atenolol  50mg, 

chlorthabdone  12.5mg 

Whitworth  Pharmaceuticals  Ltd 

PL/4423/0094     Timoptol  0  5  per  cent    Timolol  maleate 

eye  drops  6  83mg  =  5mg  base 


On  statutory 
requirements . . . 

You  know  my  views  on  this  business  of  us 
being  held  guilty  of  a  criminal  offence  if 
we  dispense  a  forged  script  without 
realising  it  is  a  forgery.  The 
Pharmaceutical  Society  in  persuing  a 
company  called  Storkwain  who  had 
dispensed  forgeries  for  Controlled  Drugs, 
have,  we  read,  gained  the  satisfaction  of 
eventually  winning  their  case,  after  seeing 
it  go  to  appeal  in  the  House  of  Lords. 
Storkwain  were  found  guilty  of  the  offence 
and  conditionally  discharged  for  twelve 
months  (last  week,  p350). 

There  must  now  exist,  I  would  have 
thought,  an  obligation  for  the  Society  to 
bring  the  Company  before  the  Statutory 
Committee.  I  baulk  at  the  thought  of  all  this 
nonsense,  as  well  as  the  grotesque  expense 
to  which  pharmacists,  and  our  Society  are 
put,  when  innocence  is  shown  to  be  guilt, 
and  justice  is  seen  to  be  unjust.  The  law 
has  to  be  amended. 


Order  switch 

Last  week  I  wrote  on  labellers  and  order 
entry  systems,  arguing  that  the  wholesalers 
had  nothing  to  lose  from  adopting  one 
universal  numeric  code  since  our  loyalty 
was  maintained  by  service  and  financial 
interest,  with  code  coercion  being  nothing 
other  than  a  gratuitous  arm-twist. 

As  if  to  give  point  to  the  resentment 
caused  by  all  this  multiple  coding,  when  I 
returned  from  a  short  break  recently  I 
found  myself  with  a  great  wad  of  goods 
which  had  to  be  returned  to  the 
wholesalers.  My  locum  pharmacist,  — 
with  a  couple  of  keypad  terminals  in  the 
dispensary  —  had  mistaken  which  was 
which.  I  might  have  known  the  numbers 
would  cross  register  in  different  systems  to 
produce  an  incredible  variety  of 
unexpected  deliveries. 


LPC  back-chat 

There  is  a  suggestion  from  the  Northern 
Chemist  Contractors  Committee  that  a 
conference  should  be  held  to  discuss  the 
contract  so  that  by  educating  the 
opponents  of  it  properly,  those  who  until 
now  have  lobbied  against  it,  will  suddenly 
see  the  light  and  be  converted.  Light  and 
harmony  thus  established,  the  contract  will 
float  through  Parliament  unopposed  and 
swiftly  become  law.  A  well  meaning  but 
misguided  suggestion. 

It's  too  late  in  the  day  for  one  thing.  For 
another,  the  bulk  of  contractors  (90  per 


cent)  have  accepted  the  contract,  albeit 
with  reservations,  as  being  the  best 
compromise  we  have  been  able  to  get.  The 
vocifererous  and  well  organised 
opposition  are  seen  to  have  hard 
commercial  motives  for  opposing  it.  Their 
lobbying,  although  upsetting  to  many  of 
us,  has  and  will  continue  to  be  countered 
by  the  Pharmaceutical  Services 
Negotiating  Committee. 

Whether  we  like  it  or  not  an  open 
forum  conference  at  this  time  would  only 
bring  up  arguments  already  well 
understood,  but  would  not  advance  the 
strategy  of  our  chosen  negotiators  one 
whit.  And  since  in  my  view  it  would  be 
unlikely  to  affect  the  attitude  of  the 
organised  opposition,  it  would  be  a  waste 
of  time  and  money. 


Fishy  matter 

What  a  curious  situation  at  Worsley  Road, 
Immingham  on  a  housing  estate  with  a 
doctor's  surgery  at  no  23.  One  pharmacist 
applied  for  planning  permission  to  open  a 
pharmacy  next  door  at  no  21.  Another 
pharmacist  has  offered  to  buy  no  19,  and 
has  also  applied  for  planning  permission  to 
open  a  pharmacy  at  that  address.  The 
planning  committee  of  the  local  council 
will,  decide  whether  a  pharmacy  shall  be 
established  to  service  the  community.  I 
would  love  to  hear  the  debate. 


D'em  bells... 

I  don't  know  about  you,  but  I  am  getting 
just  a  little  tired  of  these  new  telephone 
systems  being  installed  by  more  and  more 
of  the  people  with  whom  we  deal.  You  ring 
them  —  a  telephonist  answers.  "Joe  E. 
Bloggs?",  a  question  in  her  voice  as  though 
not  sure  herself  —  although  by  convention 
we  know  the  implicit  question  is:  "Who  are 
you,  and  what  do  you  want?"  So  you  state 
your  business  and  are  told:  "111  put  you 
through." 

This  conjours  up  immediate  visions  of  a 
giant  mincer,  with  me  being  tossed  in,  a  la 
Blake's  Infemo  illustrations.  Another 
variation  is  the  music.  "Ding  de  ding,  dong 
de  dong,  ting,  ting,  dong  . . ."  and  on  and 
on  in  maddening,  electronic  chimes  until 
she  cuts  in  with:  "I'm  sorry,  I  can't  get 
through,  do  you  want  me  to  hold?"  . . .  An 
invitation  I  have  to  resist,  by  giving  my 
telephone  number  and  telling  them  to  ring 
me.  When  they  do  I  put  them  through  my 
own  special  sound  effects  department  — 
the  treacle  bell  telephone  hold  system  — 
which  will  make  sickening,  slurping  and 
disgusting  squelch  noises  as  a  sort  of  quid 
pro  quo  for  their  inflictions  on  me.  Wishful 
thinking  may  be,  but  I  hate  them  bells! 
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PRESCRIPTIO 


PECIALITIES 


Bricanyl 
Respules 


Astra  are  launching  Bricanyl  Respules  — 
single  dose  units  for  use  with  nebulisers  — 
on  October  1. 

Each  pack  contains  20  plastic  single 
dose  units  (£3.76  trade),  foil  wrapped  in 
strips  of  five,  containing  sterile  doses  of 
5mg  terbutaline  sulphate  in  2ml  isotonic 
saline,  free  from  preservatives.  The 
Respules  are  opened  by  holding  upright 
and  twisting  off  the  wing.  The  contents  are 
then  squeezed  into  the  reservoir  of  the 
nebuliser. 


Astra  says  the  Respules  overcome 
practical  problems  encountered  with 
respiratory  solutions,  like  contamination  of 
multi-dose  bottles  and  inaccurate 
measurement.  Shelf  life  is  two  years  when 
stored  in  the  foil  envelopes  and  three 
months  when  the  envelope  is  opened. 
Astra  Pharmaceuticals  Ltd,  Home  Park 
Estate,  Kings  Langley,  Herts  WD4  8DH. 


Salazopyrin  EN 
now  for  RA  

Salazopyrin  EN-tabs  are  now  approved  for 
the  treatment  of  rheumatoid  arthritis 
unresponsive  to  non-steroidal  anti- 
inflammatory drugs,  the  condition  for 
which  the  product  was  originally 
developed. 

Adults,  including  the  elderly,  should 
start  on  0.5g  (one  tablet)  daily  for  one 
week,  increasing  the  daily  dose  by  one 
tablet  each  week  to  a  maximum  3g  daily  in 
divided  doses,  depending  on  tolerance 
and  effect. 

Pharmacia  say  that  double  blind 
studies  have  shown  that  Salazolpyrin  EN- 
tabs  have  a  similar  effect  in  modifying  the 
rheumatoid  process  as  penicillamine  or 
sodium  auriothiomalate,  but  are  less  toxic. 
And  compared  to  them,  onset  of  effect  is 
relatively  rapid  —  usually  within  four  to 
eight  weeks. 

For  arthritic  patients,  Pharmacia  have 
designed  a  special  square  section  plastic 


100  tablet  pack  (£8.75  trade)  incorporating 
a  large  knurled  cap  with  short  thread  for 
easy  removal  and  a  permanent  groove  in 
which  to  insert  a  pencil  or  other  handy 
lever. 

The  top  is  bright  yellow  to  aid  the 
partially  sighted.  Pharmacia  are  asking 
doctors  to  specify  a  100-tablet  original 
pack  on  prescriptions  for  arthritics. 

Standard  uncoated  presentations  of 
sulphasalazine  are  not  indicated  and 
approved  for  use  in  rheumatoid  arthritis, 
say  Pharmacia  Ltd,  Pharmacia  House, 
Midsummer  Boulevard,  Milton  Keynes 
MK93HP. 

Pharmaclusive 

Pharmaclusive  is  a  moisture  maintaining 
adhesive  covering  that  can  be  cut  to  size 
and  length  for  use  in  wound  treatment. 

A  non-woven  semi-permeable 
synthetic  adhesive  covering, 
Pharmaclusive  is  available  from 
Pharmacia  on  a  7.5m  by  15cm  roll  (£18 
trade)  and  is  flesh-coloured,  stretches  in 
one  direction  and  applied  with  a  split/peel 
backing.  It  can  be  used  to  complement 
other  treatments  and  will  be  promoted  for 
use  on  top  of  Debrisan  paste,  where  it 
helps  maintain  the  moist  environment 
necessary  for  healing.  It  can  also  be  used 
as  a  film  dressing  in  its  own  right. 

Pharmaclusive  is  not  yet  available  on 
the  Drug  Tariff.  Pharmacia  Ltd,  Pharmacia 
House,  Midsummer  Boulevard,  Milton 
Keynes  MK93HP. 

Phyllocontin  Data 
Sheet  change 

A  new  Data  Sheet  for  Phyllocontin 
Continus  tablets  emphasises  the  non- 
transferability of  sustained  release 
xanthine  products. 

It  states:  "It  is  not  possible  to  ensure 
bioequivalence  between  different  SR 
theophylline  products.  Patients,  once 
titrated  to  an  effective  dose,  should  not  be 
changed  from  Phyllocontin  Continus 
tablets  to  other  slow  or  sustained  release 
xanthine  preparations  without  retitration 
and  clinical  assessment." 

The  approved  change  follows  concern 
expressed  by  leading  clinicians  and 
pharmacologists  regarding  non- 
transferability of  xanthines,  say  Napp 
Laboratories  Ltd,  Cambridge  Science 
Park,  Milton  Road,  Cambs  CB4  4BH. 

Vasoxine  injection  (5  amps  £1.64)  has 
been  reintroduced  by  Wellcome  after 
request  from  anaesthetists  and  hospital 
pharmacists.  77je  Wellcome  Foundation, 
Crewe  Hall,  Crewe,  Cheshire  CW1 1UB. 


Pharmacist  Janet  Phillips  receives  the  £500 
prize  for  Lister  Chemists  winning  window 
display  in  the  Fotocolor/Kodak  Colour 
Check  competition.  Ms  Phillips,  area 
manager  of  the  Lister  Group,  is  presented 
with  the  prize  by  Michael  Buck,  Fotocolor 
sales  executive,  outside  the  winning  shop 
in  Bushy  Heath,  Herts 


Hexabrix  200,  a  low  osmolar  X-ray 
contrast  medium  specifically  formulated 
for  leg  phlebography,  containing  200mg 
combined  iodine  per  ml  (10  x  50ml  £77.22 
trade)  is  now  available  from  May  &  Baker 
Ltd,  Rainham  Road  South,  Dagenham, 
Essex  RM107XS. 

Ospolot  tablets:  Following  the 
rescindment  of  Product  Licences  for 
Ospolot  tablets  and  suspension,  Bayer 
would  like  to  hear  from  pharmacists 
holding  stocks,  so  that  the  company  can 
arrange  their  return  and  issue  credit. 
Supplies  for  named  patients  may  be 
available  under  the  Medicines  (Exemption  ;  >\ 
from  licences)  (Importation)  Order  (C&D  j 
last  week,  p364).  Bayer  UK  Ltd,  Bayer 
House  Pharmaceutical  Division, 
Strawberry  Hill,  Newbury,  Berks  RG13      \  1 
UA. 

Labetalol  tablets:  lOOmg,  200mg  and 
400mg  are  now  available  from  Cox 
Pharmaceuticals.  All  strengths  are 
orange,  circular,  biconvex,  film-coated 
tablets,  with  one  face  being  plain  and  the  )| 
other  marked  as  follows:  lOOmg  "COX  LL"  I 
(100  £6.82);  200mg  "COX  LM"  (100 
£10.80);  and  400mg  "COX  LN"  (100 
£17.43  all  prices  trade).  An  introductory 
offer  is  available  from  Cox  direct  or 
through  local  representatives.  Cox 
Pharmaceuticals,  Whiddon  Valley, 
Barnstaple,  Devon  EX328NS. 

Geistlich  say  that  an  increasing  number  of  f 
pharmacists  have  been  complaining  that 
their  products  are  unavailable.  The 
company  confirm  that  Noxyflex,  Anaflex, 
Kay-Cee-L  syrup  and  Geliperm  are  still 
available  direct  or  through  many 
wholesalers.  Geistlich  would  be  interested  | 
to  hear  from  pharmacists  who  experience 
difficulty  in  getting  their  products  through  ! ' 
wholesalers.  Geistlich  Sons  Ltd,  Newton 
Bank,  Long  Lane  (A41),  Chester  CH2 
3QZ. 
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Last  year,  sales  of  Strepsils  soared  by  16% 
(Nielsen).  This  year  there  are  more  solid 
reasons  than  ever  before  why  you  will  be 
sharing  in  the  Strepsils  success  story  The 
No.  1  sore  throat  remedy  sold  through 
chemists  looks  like  reaching  record  levels 
of  demand  this  winter  with: 


£1.2  million  national  TV  campaign 
covering  the  whole  winter  season. 

A  new,  brighter  pack  design. 

A  new,  space-saving  pre-packed 
display  unit. 


So  don't  be  left  out  in  the  cold. 
Stock  up  with  Strepsils  now. 


StrePs*s 
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Strepsils 

Solid  medicine 
for  sore  throats 
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'Slender'  is  a  name  that 
women  watching  their 
weight  have  trusted  for 
years. 

v  Now  it's  a  name  that's 
golfig  to  be  much  more  of 
interest     to  you,  too. 

First,  we've  reformulated 
our  range  of  'Slim  Soups1 
and  'Slim  ChdC.'  There  are  no 
artificial  colours  or  flavour- 
ings, so  the  natural  ^  taste 
comes  shining  through. 

(Which  means 
you'll  sell  more). 


Second,  we've  repack 

aged    the  product  inne^vT 

packs,  each  contain  ing  foil 
sachets. 


(Which  also 
you'll  sell  more). 


means 


And  we're     going  to 
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(amation 

Slender 

Slim  Soup 

MINESTRONE 


'OR  ALL  THOSE 


R  RGURES. 

idvertise      both  products  with  'Slender'dispenser  boxes . 

I  heavy-     weight  campaign  v 

,  ;      ___  &     ,      s  f        Your  customers  are  going 
in    the      Women  s  and  the       r  11      .      ,  fu 

L .         ,  to  reel  happier  while  they 

glimmers      press.  v  a 

v  slim  down. 

(Which       means... you  Ve  And  you're  going 

guessed  it !)  to  feel  happier  while 

So  clear  a  space       for  new  you  cash  UP* 


©nation 

Slender 


WHEN  YOU  LOSE  WEIGHT  WITH  SLENDER 
YOU  DO  IT  WITH  TASTE 
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Horlicks  goes 
for  health 

New  labelling  on  both  varieties  of  Horlicks 
—  traditional  and  low  fat  instant  — 
announces  that  they  are  "free  from 
artificial  additives."  The  new  packs  will 
also  carry  full  nutritional  information. 

An  on-pack  offer  will  run  on  all  sizes  of 
traditional  Horlicks  in  September  and 
October  and  an  800g  economy  jar  of  33 
servings  (£2.40)  is  being  introduced. 
Consumers  will  receive  a  free  long- 
handled  stainless  steel  teaspoon  in  return 
for  four  tokens  from  Horlicks  labels  and 
£0.12p  postage.  Independent  retailers  will 
be  offered  price-marked  packs  in  the  200g 
(£0.66)  and  400g  (£1 .08)  sizes. 


Low  fat  instant  Horlicks  will  again  be 
supported  by  the  "gym"  commercial  this 
Autumn.  The  "natural  way  to  relax"  theme 
will  be  used  in  commercials  running 
throughout  October.  A  new  commercial 
will  support  traditional  Horlicks  in  January 
1987.  The  total  advertising  spend  this 
season  will  be  £1.5  million. 

Low  fat  instant  is  also  being  backed  by 
a  promotion  in  the  October  11  issue  of 
Woman's  Own  which  will  have  1.2  million 
samples  cover  mounted.  An  inside 
advertisement  will  include  a  lOp-off 
coupon  and  invite  consumers  to  enter  a 
competition  to  win  "natural  breaks".  Prizes 
include  holidays  in  Jamaica  and  weekend 
breaks  at  Ragdale  Hall  health  hydro. 

Beecham  say  the  milk  food  drinks 
market  is  worth  £60  million  at  rsp.  The 
largest  growth  has  been  in  instant  hot 
mixes  which  are  growing  at  45  per  cent  in 
volume  and  are  worth  £12m.  Beecham 
Foods,  Beecham  House,  Great  West 
Road,  Brentford,  Middlesex  TW8  9BD 

Prescription  boards  with  pens  attached  are 
being  offered  to  pharmacies  by  Sterling 
Health.  Made  from  white,  washable  PVC 
plastic,  the  board  can  be  hung  up  when 
not  in  use.  Sterling  Health,  1  Onslow 
Street,  Guildford,  Surrey  GUI  4YS. 
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Autumn  patterns 

Pretty  Polly  have  introduced  new  patterns 
and  shades  to  their  tints  and  stockings  for 
Autumn. 

Sheer  diamond  dash  (£0.99)  features 
diamond  patterns  on  sheer  ground,  in 
indigo,  woodash,  snowdrop  and  black, 
while  sheer  double  dash  (£0.99)f  have  a 
pattern  of  double  lines,  in  black,  woodash, 
cherry  and  indigo.  Classic  rib  come  in 
adult  and  children's  sizes  (£1.35  and 
£1.15)  in  seven  shades  for  adults  and  four 
for  children. 

New  shades  for  sheer  10  and  15  tights 
are  woodash,  cherry,  indigo  and  cerise. 
Sheer  15  colour  stockings  are  now 
available,  in  woodash,  bamboo,  barely 
black,  chiffon,  silver  grey  and  silvia 
(£0.99).  Distributors,  Pharmagen  Ltd, 
Church  Road,  Perry  Barr,  Birmingham. 


Unichem  have  introduced  coloured 
cleansing  puffs  (£0.57).  Produced  in  four 
colours,  they  are  suitable  for  baby  and 
cosmetic  uses.  During  October  an 
introductory  offer  will  reduce  the  price  by 
£0.13.  Unichem  Ltd,  Unichem  House, 
Cox  Lane,  Chessington,  Surrey 


Spot  offer 


A  125g  bar  of  Clearasil  medicated  soap 
(flashed  25  per  cent  bigger)  will  be  sold  in 
to  the  trade  at  the  normal  price  of  £0.67  in 
the  next  few  weeks  and  will  be  available 
while  stocks  last,  say  Richardson-Vicks 
Ltd,  Rusham  Park,  Whitehall  Lane, 
Egham,  Surrey  TW20  9NW. 


Azzaro  bathes 
in  luxury  

Six  bath  products  are  to  be  added  to  the 
Azzaro  9  fragrance  line. 

The  new  bath  range  comprises  soap  in 
its  own  plastic  box  (£5);  perfumed 
deodorant  in  a  frosted  glass  spray  bottle 
(100ml  £9.95);  bath  and  shower  gel  (200ml 
£15);  body  lotion  (200ml  £15);  enriched 
and  perfumed  cream  for  body  care  with 
vitamins  A  and  E  and  panthenol  in  a  glass 
jar  (200ml  £22),  and  dusting  powder,  with 
puff  (150g  £22). 


All  the  products  are  packaged  in  white 
and  gold,  and  presented  as  a  luxury 
range.  Eyelure,  Grange  Industrial  Estate, 
Cwmbran,  Gwent. 

The  bee's  knees 
for  skin  

Kam  Biogenics  are  launching  Beaujel,  a 
skin  and  hair  care  range  based  on  royal 
jelly  and  vitamin  E.  Other  ingredients 
include  silk,  aloe  vera,  jojoba,  ginseng 
and  witch  hazel. 

The  range  comprises  shampoo  (250ml 
£2.95),  conditioner  (250ml  £2.95),  herbal 
skin  toner  (250ml  £2.95),  body  cream 
(250ml  £2.95),  cleansing  milk  (250ml 
£2.95),  bath  oil  (250ml  £2.95),  royal  jelly 
and  vitamin  E  facial  cream  (50g  £5.95), 
royal  jelly  and  pure  silk  facial  cream  (50g 
£6.40)  and  royal  jelly  and  pure  silk  facial 
scrub  (50g  £3.95).  The  products  are  hypo- 
aUergenic  and  water-based,  and  have  not 
been  tested  on  animals,  says  the  company. 

An  introductory  offer  gives  an  extra 
product  for  every  dozen  ordered.  There  is 
also  a  10  per  cent  discount  on  minimum 
quantities  of  the  range  (six  for  the  face 
creams,  and  12  for  the  rest),  and  a 
minimum  quantity  of  any  seven  products 
ordered  attracts  a  free  dozen  of  any 
product  included  in  the  order.  Kam 
Biogenics  (UK)  Ltd,  62a  Fenwick Road, 
London  SE1 5  4HW- 
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in  baby  annuals.  A  spokeswoman  for 
Farley,  Claire  Uglow,  former  midwife  and 
nurse,  will  be  available  for  television, 
radio  and  newspaper  interviews. 

Consumer  and  health  professionals' 
attitudes  were  monitored  throughout  the 
period  of  withdrawal.  The  main  findings 
were  that  more  than  80  per  cent  of  medical 
professionals  will  support  Ostermilks,  90 
per  cent  will  support  Complan  and  80  per 
cent  of  users  will  buy  Complan  again,  say 
Farley.  Further  evidence  of  support  is  the 
continued  use  of  Ostermilk  ready-to-feed 
products  which  were  not  withdrawn  from 
hospitals  and  the  fact  that  Farleys's  rusks 
still  have  88  per  cent  of  the  rusks  market. 

Following  the  acquisition  of  Farley 
Health  Products  by  Boots  Co  Ltd,  the 
brands  will  be  sold  in  the  UK  through 
Crookes  Products  Ltd,  PO  Box  94, 1 
Thane  Road  West,  Nottinghamshire. 

A  48-tablet  pack  of  Panadol  Soluble  is 
being  introduced  to  pharmacy  outlets.  The 
new  pack  offers  a  29  per  cent  saving  per 
tablet  compared  with  the  smaller  12-tablet 
pack  size,  say  Winpharm,  Onslow  Street, 
Guildford,  Surrey  GUI  4YS. 


New  Slender 

Carnation  have  reformulated  Slender  slim 
soups  and  slim  choc. 

The  recipes  now  include  no  artificial 
colourings  or  flavourings,  say  Carnation, 
and  this  is  flashed  on  the  packs.  The  new 
boxes  hold  four  sachets  each. 

Both  products  will  feature  in  women's 
and  slimmer's  Press  advertising  during  the 
Autumn.  Carnation  Ltd ,  St  George's 
House,  Croydon,  Surrey  CR9 1NR. 


Plus  for  Efamol 

Britannia  Health  are  renaming  their 
Efamol  250  combined  product,  containing 
evening  primrose  oil  plus  safflower  and 
linseed  oils  Efamol  Plus.  The  entire  range 
will  be  available  in  blister  packs  and 
colour  coded  cartons  by  the  end  of  the 
month,  say  Britannia  Health  Products  Ltd. 
Distributors:  Pharmagen  Ltd,  Church 
Road,  Perry  Barr,  Birmingham  B422LD. 


For  a  first  tooth,  recommend  the 
first  toothpaste,  Dentinox 


Dentists  place  great  emphasis  on  caring  for  babies'  first  teeth.  And  Dentinox  Toothpaste  is 
specially  formulated  for  just  that  purpose. 

Dentinox  Toothpaste  has  a  pleasant  fruity  taste.  It  contains  no  sugar,  chalk  or  harsh 


abrasives  but  works  by  a  mild  cleansing 
action  from  its  tried  and  tested  ingredients. 

Dentinox  Fluoride  Toothpaste 

Gentle  toothpaste  for  babies'  first  teeth 
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Farley  relaunch 
quality  assured 

An  information  campaign  worth  £3m  will 
support  the  relaunch  of  the  Ostermilk  and 
Complan  ranges  this  month. 

The  products  were  voluntarily 
withdrawn  from  sale  at  the  end  of  1985 
following  a  statistical  link  between  the 
Oster  range  and  a  rare  strain  of 
Salmonella .  Complan  was  withdrawn  as  a 
precaution  but  no  link  was  established. 

The  Ostermilk  range  is  being  sold  in  to 
retail  outlets  during  the  middle  of  this 
month.  Complan  will  be  sold  in  to  health 
authorities  towards  the  end  of  the  month 
and  will  be  available  for  sale  to  the  public 
during  the  first  weeks  of  October. 

All  Osterfeed  and  Ostermilk  packs  will 
incorporate  a  "quality  assured"  security 
seal,  while  on  Complan  the  same  seal 
device  will  be  printed  on  the  pack  front.  A 
large  "new  stock"  seal  will  be  on  all 
product  cases.  Farley  Health  Products  say 
manufacturing  standards  comparable  to 
the  pharmaceutical  industry's  have  been 
achieved  on  the  ranges. 

Supplies  of  leaflets  will  be  available  to 
hand  to  consumers  explaining  the  return 
of  the  products  and  the  "quality  assured" 
seal.  A  52-page  guide  on  infant  nutrition  is 
being  supplied  to  pharmacists  and  other 
health  professionals,  who  will  also  have  the 
chance  to  see  a  15-minute  video.  There  is 
a  freephone  information  service  number 
for  health  professionals  on  0800  373717 
and  one  for  consumers  on  0800  373718. 

Health  visitors,  paediatricians  and 
midwives,  who  are  key  recommenders  for 
the  products,  will  receive  direct  mail 
notification  about  the  return  of  the  ranges. 
A  new  medical  sales  presenter  is  being 
used  by  the  Farley  medical  detailing  team 
—  now  part  of  the  Crookes'  sales  force  — 
in  health  authorities  and  clinics,  and  there 
will  be  Press  announcements  to  paediatric 
and  geriatric  specialists  in  all  the  leading 
professional  magazines. 

Consumers  will  be  kept  informed  by 
new  Complan  television  advertising, 
known  Complan  users  will  receive 
information  leaflets  with  a  starter  coupon 
worth  25p  off  the  next  purchase,  and  an 
announcement  for  Ostermilks  will  appear 
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Le  Jardin  takes 
sophisticated  air 

Max  Faetor  are  to  launch  a  new  fragrance 
—  Le  Jardin  d' Amour. 

Designed  to  build  on  the  reputation  of 
Le  Jardin,  it  is  being  promoted  as  an 
evening  and  special  occasion  perfume  for 
existing  Le  Jardin  consumers,  and  is  also 
aimed  at  the  20-plus,  more  sophisticated 
consumer. 

Max  Factor  claim  that  the  demarcation 
between  luxury  and  mass  market 
fragrances  is  becoming  less  clear,  and 
they  have  aimed  the  new  fragrance  at  what 
they  see  as  an  emerging  middle  market. 


The  price  point  means  women  are 
more  likely  to  purchase  the  fragrance  for 
themselves,  say  Max  Factor,  making  it  an 
all  year  round  product. 

As  with  Le  Jardin,  they  have  taken  a 
fine  fragrance  trend  —  in  this  case  the 
exotic,  opulant  image  —  as  the  foundation 
for  the  fragrance. 

The  new  perfume  is  packaged  in 
translucent  black  glass  with  an  opaque  lid 
carrying  a  metallic  flowerspray.  Outer 
cartons  are  black  metallic,  again  printed 
with  flower  sprays,  to  tie  up  with  the 
packaging  of  Le  Jardin. 

The  range  comprises:  eau  de  toilette 
(22ml  £5.95,  30ml  £8.00,  60ml  £14),  eau  de 
toilette  splash  (30ml  £7.75),  eau  de  parfum 
spray  (17ml  £11).  Bath  lines  are  expected 
to  be  added  later. 

Le  Jardin  d'Amour  will  be  advertised 
on  national  television  during  the  run-up  to 
the  peak  Christmas  selling  period. 
Advertisements  will  again  feature  actress 
Jane  Seymour  and  the  copyline  "when  the 
mood  demands  a  special  fragrance".  Max 
Factor,  Max  Factor  House,  Watermans 
Park,  Brentford,  Middlesex  TW8  0DS. 


Aesthetic  Cosmetics  have  just  launched  a 
range  of  colour  co-ordinated  Autumn 
fashion  colours  in  lipstick,  mascara  and 
nail  polish  (£1.75  each),  displayed  in  a 
black  and  silver  counter  display  unit. 
Aesthetic  Cosmetic  Ltd,  Unit  14, 
Hawthorn  Centre,  Elmgrove  Road, 
Harrow,  Middlesex 

Touch  of  honey 
from  Perlier 

Perlier  are  introducing  a  new  bath 
collection,  and  adding  a  hair  conditioner 
to  their  Natural  Recipes  honey  range. 

The  Florales  bath  collection  comprises 
foam  bath  (500ml  bottle  £6.50,  250ml  tube 
£3.75)  and  after  bath  moisturiser  (150ml 
£3.25),  in  orange  blossom,  lily,  mimosa 
and  vetiver  fragrances.  Packaging  follows 
the  design  of  the  honey  range,  but  features 
pastel  colours. 

The  new  range  will  be  supported  by  a 
sampling  and  PR  campaign  in  the  women's 
Press.  It  will  be  positioned  alongside  the 
honey  collection,  but  the  distributors  say 
they  hope  the  smallness  of  the  range  will 
encourage  outlets  who  have  not  stocked 
the  honey  products  to  consider  it. 

The  new  honey  conditioner  is  designed 
to  complement  the  honey  shampoo  with 
pollen  (300ml  £2.95).  Carronshore 
Marketing  International,  North  Main 
Street,  Carronshore,  Falkirk  SK2  8HT. 


Painless  facial 

Beauty  without  Cruelty  are  launching  a 
facial  cleansing  bar  (75g  £1.95).  The  bar  is 
soap-free,  unperfumed,  and  suitable  for 
sensitive  skins,  say  BWC.  It  can  also  be 
used  as  shampoo  and  is  designed  to  lather 
in  soft,  hard  or  sea  water.  Beauty  without 
Cruelty,  37 Avebury  Avenue,  Tonbridge, 
Kent  TN91TL. 


Sally  shades  it 

Network  Management  are  introducing 
three  new  shades  to  the  Sally  Hansen  nail 
polish  range  for  Autumn.  Network 
Management  Ltd,  Marlborough  House,  50 
London  Road,  Brentford,  Middlesex. 


If s  a  relief  to  know  that  you  can 
recommend  Dentinox  Colic  Drops 
with  confidence 

o 
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Dentinox  Colic  Drops  can  be  used  for  the  treatment  of 
colic  from  birth  onwards.  It  contains  no  form  of  systemic 
drug  and  has  no  effect  on  the  central  nervous  system. 
Instead,  the  active  ingredient,  Dimethicone,  works  quickly 
and  gently  to  disperse  the  bubbles  of  injested  air  that  cause 
the  pain. 

Dentinox  Colic  Drops 

Gently  relieves  babies'  wind  and  griping  pains 


418 


Chemist  &  Druggist  13  September  1986 


A  man's  world  for 
■Gianfranco 

Network  Management  are  launching  a 
new  men's  fragrance  —  Gianfranco  Ferre 
for  Man . 

The  range  comprises:  eau  de  toilette 
(75ml,  £18,  125ml,  £25);  eau  de  toilette 
natural  spray  (75ml,  £20,  125ml,  £28); 
after  shave  (75ml  £17,  125ml  £20);  after 
shave  natural  spray  (75ml,  £17,  125ml, 
£23);  after  shave  moisturiser  (125ml,  £22); 
deodorant  natural  spray  (125ml,  £12); 
every  day  shampoo  (200ml,  £14)  and  a 
bath  and  shower  gel  (200ml,  £14). 

The  fragrance  comes  in  amber  glass 
bottles,  chosen  to  protect  the  product  from 
light  as  well  as  for  appearance,  with  the 
sides  coated  in  opaque  black.  Tubes  for 
bath  and  shower  gel  and  shampoo  are 


transparent  brown  with  gold  writing  to 
complement  the  bottles.  Promotional 
material  includes  —  showcards,  window 
displays,  testers,  samples  and  POS 
leaflets. 

A  £150,000  promotional  and 
advertising  campaign  is  just  beginning, 
and  will  go  on  until  December,  with 
advertisements  in  Vogue,  Harpers  & 
Queen,  Tatler,  Elle,  Woman 's  JouranI, 
Options,  Cosmopolitan,  Company  and 
Ritz.  November's  Vogue  will  carry  a 
double  scent  strip  featuring  the  new 
fragrance  and  the  Gianfranco  Ferre 
fragrance  for  women.  Network 
Management  Ltd,  Marlborough  House,  50 
London  Road,  Brentford,  Middlesex  TW8 
8JL. 


Worth  a  brochure 
for  Christmas? 


pour  Homme  and  Dans  La  Nuit,  and  full 
price  list.  It  is  designed  to  complement 
POS  display. 

The  new  Je  Reviens  naturel  spray 
comes  in  a  glass  bottle  with  a  black  top.  It 
will  be  released  to  attract  Christmas 
shoppers,  but  will  remain  a  permanent 
part  of  the  range.  Worth  Perfumes  Ltd, 
Magnolia  House,  160  Thames  Road, 
London  W4  3RG. 


Slippery  trio 
from  P&M 

Potter  &  Moore  are  to  add  three  glycerine 
soaps  to  their  range. 

The  soaps  in  rosewater,  peach  and 
lavender  fragrances,  will  be  positioned  as 
a  traditional  product,  packaged  in 
individual  cartons  featuring  etchings  of 
old  London  and  pictures  of  the  relevant 
flowers.  An  on -counter  selfasta  unit  will 
hold  four  of  each  fragrance.  Potter  & 
Moore  Ltd,  Lincoln  Road,  Werrington, 
Peterborough  PE4  6ND. 


Worth  Perfumes  have  produced  a 
Christmas  brochure  as  part  of  their  in- 
store  promotional  activity  and  are 
launching,  at  the  same  time,  a  new  30ml 
spray  naturel  (£6.25)  into  the  le  Reviens 
line. 

The  brochure  is  illustrated  in  full 
colour  and  features  Je  Reviens,  Worth 

Chemist  &  Druggist  13  September  1986 


ON  TV 
NEXT  WEEK  I 


GTV  Grampian 

U  Ulster 

STV  Scotland 

B  Border 

G  Granada 

(central) 

C  Central 

A  Anglia 

Y  Yorkshire 

CTV  Channel  Islands 

TSWSoulhWesI 

HTV  Wales  &  West 

LWT  London  Weekend 

TTV  Thames  Televi 

ion  TVS  South 

C4Channel4 

Bl  TV-am 

TT  TyneTees 

Arret:  G,C,TTV 
Askit  powders:  GTV,  STV 

Bisodol:  STV,HTV,TVS 
Gucci  No. 3  eau  de  parfum:  All  areas 

Imperial  Leather:  All  areas 

Jordan  toothbrushes:  All  areas 

Le  Clic  cameras:  TTV 
Listeria©:  All  areas 

Nurofen :  All  areas  I 

Peaudouce  Babyslips  Bt 
Radox  herbal  bath  salts  and  liquid:  All  areas 
St  Clements  soft  drinks: 

All  areas 

Silkience  Style  Set:  All  areas 

Simplicity:  All  areas, 

Vantage:  All  areas 

Vidal  Sassoon:  GTV,U,STV,Y,C,A,HTV,CTV, 
TSW,TVS,LWT,TTV,TT 


For  a  teething  baby  recommend 
the  one  that's  formulated  for  him 


There's  no  safer,  surer  way  to  help  a  teething  baby  than  Dentinox.  Dentinox  Teething  Gel  is 
specially  formulated  to  relieve  the  pain  and  soothe  the  gums. 

And  remember,  Dentinox  can  be  used 
for  EVEN  the  youngest  baby. 

Sugar  Free  Dentinox  Gel 
Tried  and  trusted  for  baby's  teething  pains 


DENTINOX 
I  teething  gel 


419 


COUNTERPOINTS  ■ 


All-in-one  for 
incontinence 


Philips  cut  loose 
with  Ladyshave 

Philips'  have  added  a  portable  cordless 
model  to  the  "16"  Ladyshave  range. 

Available  in  a  choice  of  two  colours  — 
canary  yellow  and  shocking  pink,  the 
cordless  HP2304  ladyshave  (£9.95)  is 


lightweight  and  easy  to  pop  into  a 
handbag  or  pocket,  says  Philips. 


Designed  with  the  teenage  market  in 
mind,  the  HP2304  features  a  double-sided 
stainless  steel  trimmer  and  cleaned  in 
water.  Philips  Home  Appliances,  420 
London  Road,  Croydon . . 

Braun  ads  back 
up  promotion 

Braun  will  be  showing  commercials  for 
their  shaving  system  on  national  television 
throughout  November  and  December.  The 
30-  and  20-second  spots  will  run  alongside 
a  consumer  promotion  offering  a  free  matt 
black  solar-powered  calculator  with  every 
shaver  retailing  at  £20  and  over.  The 
credit  card-sized  calculator  is  worth  £9.95, 
say  Braun  and  will  be  banded  onto  the 
back  of  the  shaver  box,  and  the  packs  will 
be  front  flashed. 

And  at  point  of  sale,  Braun  are  offering 
promotion  across  the  Silencio  dryer 
range,  featuring  a  free  matt  black 
handbag  mirror  worth  £5. 

Braun  will  be  supporting  their  oral 
hygiene  range  with  a  £250,000  print 
campaign  and  for  Christmas,  a  permanent 
30  day  money  back  guarantee  on  the  D3 
and  D3t  models.  Braun  Electric  (UK)  Ltd, 
Dolphin  Estate,  Windmill  Road,  Sunbury- 
on-Thames,  Middlesex. 

Granose  Foods  have  added  a  rosehip  fruit 
and  nut  variant  to  their  range  of  50g  fruit 
snack  bars.  The  recommended  retail  price 
for  the  bar  is  £0.43.  They  come  in  display 
boxes  of  12.  Granose  Foods  Ltd, 
Stanborough  Park,  Watford, 
Herts  WD26JR. 
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Wallis  Laboratory  have  acquired 
distribution  of  Lem-plus,  and  lowered  the 
price  to  £0.82  (five  sachets)  and  £1.31  (ten 
sachets).  Trade  price  has  also  been 
reduced.  Wallis  Laboratory  Ltd,  11 
Camford  Way,  Sundon  Park,  Luton,  Beds 
LU33AN  

Polaroid  launch 
new  image 

Polaroid  are  putting  £lm  in  Press  and 
television  advertising  behind  their  new 
instant  photography  system  —  Image  (see 
C&Ds  Photographic  feature  last  week). 

Polaroid  say  the  camera  is  their  first 
major  product  launch  for  almost  a  decade. 
It  will  be  available  to  chemists  from 
September  20. 

The  national  television  campaign  starts 
in  November  running  until  early 
December.  The  Press  campaign  is  to  run 
from  October  to  December,  say  Polaroid, 
with  advertisements  in  general,  leisure 
orientated  and  specialist  magazines.  And 
posters  planned  for  the  "600"  system 
cameras  will  probably  feature  the  Image 
system  in  lanuary  1987,  says  the  company. 

The  Image  camera  is  to  retail  at  around 
£130  with  a  ten  exposure  film  costing 
£6.99.  As  with  other  Polaroid  film, 
consumers  can  send  in  ten  unwanted 
prints,  taken  on  the  dedicated  Image  film 
and  get  a  new  one  free. 

As  well  as  a  new  type  of  autofocus  lens, 
self  timer,  built-in  automatic  flash,  and 
signals  warning  if  the  camera  is  too  close 
to  a  subject  or  too  far  away  for  the  flash, 
there  is  a  range  of  accessories. 

Laser  printing  to  produce  copies  and 
enlargements  of  instant  pictures,  already 
available  in  the  US,  could  be  introduced 
in  Britain  in  1988,  say  Polaroid  UK  Ltd, 
Ashley  Road,  St  Albans,  Herts  AL1  5PR. 

Tying  it  up 
with  Cream  Silk 

Elida  Gibbs  are  offering  consumers  a  free 
silk  bandeau  with  two  proofs  of  purchase 
from  Cream  Silk  conditioner. 

Promotional  collars  carry  an 
endorsement  from  Hair  Magazine,  and 
illustrate  four  different  ways  to  tie  the 
bandeau.  There  are  four  colours  to  choose 
from. 

A  £2m  advertising  campaign  is 
currently  running.  Elida  Gibbs,  43 
Portman  Square,  London  W1A  1DY. 


Thames  Valley  Medical  are  to  launch 
Informe,  an  all-in-one  incontinence 
garment. 

The  company  say  that  around  three 
million  people  in  Britain  are  known  to  be 
incontinent,  and  estimate  that  there  are  at 
least  another  one  million  who  could  have  a 
problem.  Informe  is  particularly  aimed  at 
the  latter  group,  with  POS  leaflets  giving 
information  about  the  problem,  and 
display  material  promoting  the  "Ask  your 
pharmacist"  message. 

The  disposable  product  is  suitable  for 
day  and  night  time  use  and  can  be  worn 
under  normal  clothing,  says  the  company. 
It  is  designed  to  be  simple  to  dispose  of. 

Informe  comes  in  packs  of  10,  in  small 
(£3.99),  medium  (£4.99)  and  large  (£5.99). 
Thames  Valley  Medical  Ltd,  Chatham 
Street,  Reading,  Berks  RG1  7HT. 

Lancray  move  out 
of  beauty  salons 

Isabelle  Lancray  is  a  skincare  and 
cosmetic  range,  previously  sold  through 
beauty  salons  but  now  looking  to  expand 
into  chemists  and  department  stores. 

Skin  care  collections  include  apilia, 
for  normal  to  dry  skins,  containing  royal 
jelly,  pollen  and  honey;  bio  essential, 
designed  for  sensitive  skins;  sensibia 
hypo-allergenic  products;  suralia  for 
wrinkled  skin;  and  surhydra  for 
dehydrated  skin.  Each  comprises  five  or 
more  products,  and  there  are  also 
products  for  the  body  including  minitaille 
for  "fatty  areas".  Prices  range  from  £4.80 
for  handcream  to  £25.65  for  Suralia. 

The  range  also  includes  colour 
cosmetics,  nail  care  products,  and  sun 
preps.  Isabelle  Lancray,  GSOLtd,  50a 
Queen  Street,  Henley-on-Thames,  Oxon. 


Wishful  thinking! 

In  the  hope  of  a  late  Indian  Summer, 
Sangers  Gold  Rush  promotion,  which  runs 
to  the  end  of  September,  offers  the 
consumer  a  free  Kodacolor  Gold  135/24 
film  (SRP  £2.51)  with  every  purchase  of 
the  Sangers  twin-pack,  containing  two 
Kodachrome  or  two  Ektachrome  100  slide 
films.  And  every  twin-pack  purchaser 
qualifies  for  entry  to  the  Sangers/Kodak 
Gold  Rush  competition.  Sangers 
Photographies  Wholesale  Ltd,  Priory 
House,  Pitsiord  Street,  Birmingham. 
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or  me 

Enlightened  Approach 


Introducing  Informe . . . 


The  NEW  Adult  all-in-one  incontinent  garment  for  that  extra 
1,000,000  customers. 

"Around  3,000,000  people  in  the  United  Kingdom  are  known  to  be 
incontinent,  there  are  at  least  another  1,000,000  who  could  be  helped. 


/      A  ^ 

Counter  ! hr^. 
Display     \  _ 


The  Product 


The 

Stickers 


The  Profit 

Pack  of  10    Trade  price  Retail  Retail 

excluding   excluding  including 

VAT       VAT  VAT 

Small  size    £2.43       £3.47  £3.99 

Medium  size  £3.04       £4.34  £4.99 

Large  size    £3.65       £5.21  £5.99 

Please  note:  Minimum  order  case  of  10  packs, 
may  be  of  mixed  sizes. 


The  VAT 

Exemption 

Forms 


The  Supplier 

Contact  us  for  quantity  discount, 
P.O.S.  units  and  further 
information  and  supplies  of  the 
above  P.O.S.  units. 

Thames  Valley  Medical 


Chatham  Street  Reading  Berkshire  RG1  7HT  Telephone:  0734  595835 
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Otrivine  goes 
GSL  but  stays 
pharmacy  only 

Ciba  are  introducing  new  Otrivine  packs 
which  allow  the  product  to  be  displayed 
and  sold  as  a  GSL  line.  However,  under 
the  terms  ol  the  Product  Licence 
distribution  continues  to  be  restricted  to 
pharmacies  only. 

Ciba  say  the  current  colour-coded 
packs,  introduced  two  years  ago,  have 
been  well-received,  but  store  surveys 
showed  they  did  not  stand  out  well  enough 
for  shop  staff  or  customers.  A  redesigned 
patient  advice  leaflet  is  included. 


lOtrivine 

NASAL 
L«<  )PS 


lOtrivine 

Otrivine 

NASAI 

NASAL 
SPRAY 

(  i  r.  | 

Ciba  say  Otrivine  is  consistently  the 
biggest  volume  seller  in  the  decongestant 
market.  "We  owe  that  to  the  solid  base  of 
pharmacy  recommendation,  and  in  turn, 
to  Otnvme's  prescription  heritage.  We 
hope  that  pharmacists  will  see  the  change 
as  an  opportunity  to  increase  sales  still 
further,"  explained  brand  manager 
Marcus  Swalwell. 

A  range  of  new  display  material  is 
available  from  Cioa  Consumer 
Pharmaceuticals,  Wimblehurst Road, 
Horsham,  West  Sussex  RH12  4 AB. 


Bakers  dozen 
for  the  Elite 

LRC  are  offering  one  free  Elite  sheath  on 
their  12-packs  of  Gossamer  and  Fetherlite 
brands  from  mid-September  until  the  end 
of  October. 

The  promotion  aims  to  increase  Elite's 
brand  share  by  converting  regular 
Gossamer  and  Fetherlite  users.  The  packs 
will  carry  special  labels  indicating  the 
offer,  and  trade  support  will  be  available. 
LRC  Products  Ltd,  North  Circular  Road, 
Chingford,  London  E4  8QA. 


Exhibition  snap-shot 


The  Cologne  photokina  has 
steadily  increased  in  size  and 
in  international  importance, 
meriting  blow-by-blow  or 
stand-by-stand  reviews  all 
over  the  world  —  and  not 
least  in  the  UK.  Stanley 
Bowler  gives  a  personal  view 
of  the  19th  biennial 
exhibition. 

Photokina  has  changed  its  character  slowly, 
but  inevitably,  away  from  simple 
photography  (and  later  motion-pictures)  to 
embrace  all  forms  of  visual  presentation  and 
the  widely  differing  processes  involved.  The 
exhibition  could  be  viewed  as  (1)  consumer 
products,  equipment  and  materials;  (ii) 
trade  products,  processing  equipment  and 
so  on,  and  (111)  the  professional  media,  which 
included  motion-pictures,  television  as  well 
as  video  systems  of  all  kinds. 

It  was  a  little  disappointing  not  to  find 
large  numbers  of  people  from  the  UK, 
particularly  on  the  retailing  side.  That  the 
exhibition  is  important  is  indicated  by  the 
fact  that  it  was  opened  by  the  president  of  the 
Federal  Republic  of  Germany,  Herr 
Richard  von  Weizsacker. 

Although  the  association  between 
photography,  motion-pictures  and 
electronic  processes  is  generally  accepted 
and  former  divisions  are  becoming  blurred, 
stress  is  still  placed  by  the  major  sensitive- 
material  manufacturers  on  the  continuing 
importance  of  silver-hahde  systems.  To  the 
outside  observer,  however,  the  situation 
appears  more  like  a  cautious  courtship  than 
a  completely  happy  marriage. 

Still  photography 

On  the  'still'  photographic  side,  there  did  not 
seem  to  be  any  startlingly  new  items.  Much 
has  been  made  in  the  photographic  Press  of 
the  introduction  of  purely  electronic 
cameras,  using  magnetic  discs  on  which  to 
record  images.  There  were  several  of  these 
devices  m  the  show,  but  however  kindly  one 
considered  the  results  it  would  perhaps  be 
politest  to  comment  that  there  is  still  work  to 
be  done. 

As  might  be  expected,  all  the  sensitive- 
material  manufacturers  introduced  new 
products  offering  enhanced  quality,  faster 
emulsion  speeds  and  so  on.  Kodak 
introduced  17  new  items  —  bringing  the 
number  of  innovations  this  year  to  56;  the 
largest  ever. 

As  examples  —  Kodachrome  200 
professional  35mm  and  the  first 
Kodachrome  64  m  120  size;  the  former  is  the 
first  to  incorporate  "T-grain"  technology. 


Rather  surprisingly,  this  same  technology 
has  been  incorporated  in  two  new  black- 
and-white  films,  T-Max  100  and  T-Max  400 
professional  film,  despite  the  fact  that  we  are 
always  being  told  that  black-and-white  is  old 
hat  and  must  give  way  to  colour  to  be  a  la 
mode.  A  new  and  even  simpler  compact 
camera  has  been  added  to  the  35mm  range. 

Agfa  featured  their  range  of  Mini  and 
Maxi  films:  following  the  36-exposure 
packing  of  Agfacolor  XR  lOOi  colour- 
negative  film  and  the  Agfacolor  XR  lOOi 
maxi  with  24  +  3  exposures,  at  photokina 
the  company  introduced  Agfacolor  XR  lOOi 
Mini,  with  12  +  3  exposures  suitable  for  the 
short  week-end  trip.  The  Mini  also  has  a 
newly-developed  emulsion  with  the 
extremely  high-speed  reserve  allowing  an 
exposure  latitude  of  +  3  and  minus  2  stops, 
with  uniform  good  print  quality. 

3M  is  to  introduce  a  new  series  of  colour 
materials,  using  the  old  brand  name  of 
Scotch  —  these  films  are  made  at  the  former 
Ferrania  factory  in  Italy. 

Fuji  also  made  a  good  showing, 
majoring  on  the  latest  developments  in 
emulsion  techniques  to  provide  enhanced 
film  quality,  especially  in  35mm. 

Mini-lab  maze 

But,  it  is  when  we  come  to  processing 
equipment  —  and  the  "mini-lab"  in 
particular  —  that  confusion  sets  in.  Attempts 
were  made  to  obtain  a  definition  of  a  mini- 
lab,  but  to  no  avail.  The  best  recorded  was 
the  descriptive  but  not  factual  "in-store 
processing".  Much  of  the  equipment  which 
was  seen  would,  admittedly,  get  into  a  store, 
but  the  space  which  it  would  occupy  would 
probably  be  too  great  to  show  a  reasonable 
return  on  outlay  and  loss  of  alternative 
merchandising  areas. 

Nevertheless,  one  of  the  new  products 
from  the  Kodak  stable  is  a  mini-lab  capable 
of  processing  75  rolls  of  film  per  hour.  It 
boasts  the  fastest-known  dry-to-dry 
conventional  colour-process  cycle  of  under 
24  minutes,  with  sophisticated  quality- 
monitoring  features.  It  needs  about  26  sq  ft  of 
floor  space  and  can  be  operated  without 
plumbing  requirements.  Everything  seems 
to  have  been  done  to  ensure  simplified 
operation  with  "nit-wit  labour". 

Despite  any  reservations  about 
diversities  of  interest  and  (in  some  cases) 
quite  exaggerated  claims  for  performance, 
costs  and  inventiveness,  each  of  the 
'photokina'  exhibitions  which  have  been 
visited  over  the  past  36  years  has  provided 
an  insight  into  the  overall  progress  of 
photography,  motion-pictures  and  video 
that  is  immensely  valuable  as  a  background. 

You  ought  to  see  for  yourself  in  1988! 
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Professional 


The  role  of  the  pharmacist  is  becoming 
increasingly  important  in  today's  society.  The 
Nuffield  Report  recommendations,  the  New 
Contract  and  moves  towards  original  pack 
dispensing  affect  not  only  your  dispensing 
practice  but  your  opportunities  as  a  retailer  too. 

To  help  you  take  maximum  advantage  of  the 
new  situation  we've  published  our  "Guide  to 
Shop  Planning  for  the  Retail  Pharmacist". 


This  carefully  researched  document  is  a 
complete  explanation  of  modern  shop  planning 
techniques,  including  case  studies  showing  how 
we've  helped  some  of  your  colleagues  improve 
their  business  and  make  more  profit. 

If  you  are  seriously  interested  in  taking 
maximum  advantage  of  the  new 
opportunities,  return  the  coupon  today. 


To  Baxter  Fell  Northfleet  Ltd,  Tower  Works, 
Lower  Road,  Gravesend,  Kent  DA1 1  9BE 

am  seriously  interested  in  improving  my  business,  | 
Please  let  me  have  a  copy  of  A  Guide  to  Shop  Planning  for  the 
Retail  Pharmacist'. 


Name: 


Name  of  Shop:  - 
Address  of  Shop 


I 
I 
I 


Tel: 

PB 


rvkj 

SHOWRAX 

Telephone:  South  (0474)  60671,  North  (0204)  793316,  Scotland  (03552)  38521 


ISN'T  IT  NICE  T( 
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RIGHT    ON  PRICE.R 


THE  WALTOM 
FQR  OVER 2,000mN 


LET  THEM  WO 
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Vantage  are  leading  the  way  yet  again  with  the  biggest  ever  TV  spend  for  the  independent  chemist. 
It's  the  most  powerful  one  too,  featuring  the  Waltons  -  Britain's  most  famous  family  -  who  are  really 
bringing  the  Vantage  name  home  to  the  consumer.  The  commercial  also  highlights  the  successful 
Vantage  own  brand  products,  emphasising  their  value  and  choice. 

The  campaign  portrays  the  Vantage  chemist  as  the  local,  friendly,  family  chemist  that  caters  for  all 
pharmacy  needs  as  well  as  being  a  convenient  place  to  shop.  A  "friendly  chemist"  actor  conveys  the 
'J   helpful,  caring  service  that  the  independent  chemist  gives  in  his  role  of  family  advisor  and 
pharmacy  specialist. 

The  TV  campaign  runs  in  all  regions  in  the  UK  using  a  well  selected  combination  of  ITV,  Channel  4 
and  TV-AM  spots.  Airtime  majors  on  the  high  spending  "housewife-with-children"  audience,  and  features 
Day-time  on  ITV  and  Night-time  on  Channel  4. 

The  TV-AM  audience  is  rich  in  "Housewives-with-children"  and  reaches  them  in  relevant 
pre-shopping  hours. 

The  TV  campaign  will  deliver  over  57  million  "Housewives-with-children"  impacts  over  two  bursts 
April/June  and  Sept/Oct  giving  support  during  5  of  the  remaining  9  months  of  1986. 

That's  backed  up  with  a  powerful  press  campaign  using  full  page  colour  and  half  page  black  and  white 
ads  in  the  TV  Times  every  month  from  May  to  November.  This  widely  read  publication  reaches  22.4 
million  housewives  with  children  -  your  prime  market. 
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HELP 


ON    YOUR  DOORSTEP 


OR  YOU 


lRE  work 

£E  PHARMACISTS 


Please  send  my  a  copy  of  the  Vantage  Pharmacy  Development  Brochure 

I  would  like  my  Vestic  representative  to  call  on  me  and  tell  me  all  about  Vantage 

Name  


Address  . 


H 


We're  also  promoting  Vantage  own  label  products  with  a 
pecial  on  pack  promotion,  which,  in  rum,  is  helping  Care  — 
charity  for  mentally  handicapped  people*, 
here  are  special  Care  stickers  on  selected  Vantage  products 
hich  Vantage  customers  can  collect  in  order  to  purchase  a  cute 
_  Cheer  Bear™  at  £7.49  (RRP  £9.99). 


CARE  BEAR  PROMOTION 


I'd  \'n 


'      Return  to  Vantage  Dept.  Vestnc  Ltd,  West  Lane,  Runcorn,  Cheshire.  WA7  2PE 


Also  for  every  Bear  purchased  we're 
contributing  £l  to  the  Care  charity. 

And  it  won't  end  there  .  .  .  even  more 
activity  is  planned  for  1987.  So  why  don't 
you  become  a  Vantage  chemist  and  watch 
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CLINICAL  PHARMACY  1===== 


CNS  disorders  pt  1:  physiology 
and  definitions 


In  this  next  series  of  articles 
Russell  J.  Greene,  Chelsea 
department  of  pharmacy. 
King's  College,  London,  looks 
at  common  disorders  of  the 
central  nervous  system  and 
their  drug  treatment.  After  a 
review  of  the  relevant 
physiology  of  the  brain  he 
covers  firstly,  psychiatric,  and 
then  neurological  conditions. 


The  first  article  reviews  some  of  the  more 
important  aspects  of  the  anatomy  and 
function  of  the  CNS  neccessary  for  an 
understanding  of  CNS  disorder,  then  looks 
at  psychiatric  disorders  in  general,  their 
management  and  their  distinction  from 
neurological  ones. 

Important  brain  centres  and 
their  disorder 

To  understand  the  symptoms  and  treatment 
of  CNS  disorders,  it  is  necessary  to  remind 
ourselves  of  the  various  functions  of  parts  of 
the  brain,  what  their  interconnections  are 
and  which  neurotransmitters  are 
predominant  (see  fig  1). 

The  cerebral  cortex  behaves  like  a 
computer,  giving  a  reasoned  assessment  of 
the  environment  as  perceived,  in  relation  to 
expenence  and  biological  goals,  producing 
a  plan  for  action  to  be  implemented  partly  by 
other  centres.  It  has  specific  areas  set  aside 
for  important  subsidiary  functions, 
especially  sensory  and  motor. 

Disorders  of  the  cortex  are  commonly 
manifested  as  disorders  of  intellect,  eg 
subnormahty  or  Alzheimer's  disease,  or  of 
movement,  eg  epilepsy.  One  might  expect 
that  the  thought  disorder  characteristic  of 
schizophrenia  is  also  cortical,  but  it  is  more 
likely  that  limbic  or  thalamic  influences  (see 


below)  on  the  cortex  are  responsible.  Most  of 
the  proven  and  putative  neuro-transmitters 
are  found  in  the  cortex,  but  many  of  the 
more  recently  discovered  ones,  such  as  the 
endorphins  and  peptides,  have  not  yet  been 
clearly  linked  with  specific  CNS  functions, 
disorders  or  drug  actions. 

The  thalamus  is  an  important  relay 
station  in  the  main  sensory  pathway  from  the 
periphery  to  the  cortex  and  is  probably 
involved  in  perceptual  dysfunctions,  for 
example,  the  hallucinations  of 
schizophrenia.  Dopamine  (DA)  is  a 
transmitter  in  the  thalamus,  as  are 
acetylcholine  (ACh)  and  the 
catecholamines. 

The  medulla  contains  vital  regulatory 
(homeostatic)  centres  such  as  the  respiratory 
and  cardiovascular  centres.  It  works  in 
cooperation  with  the  hypothalamus,  which  is 
a  principal  integrating  centre  for 
homeostasis.  The  hypothalamus  itself 
contains  centres  for  satiety,  sleep, 
thermoregulation,  water  balance  and  sexual 
appetite.  Through  its  connections  with  vital 
autonomic  centres  in  the  medulla,  the 
hypothalamus  has  an  important  influence  on 
the  autonomic  nervous  system 's  output  and 
it  is  the  main  controller  of  most  hormonal 
systems,  through  its  connections  with  the 
pituitary.  Important  transmitters  here  are 
DA,  5-hydroxytryptamine  (5-HT)  and 
noradrenaline  (NA).  Drugs  affecting  DA 
receptors  have  a  particular  influence  on 
hypothalamic  activity. 

The  limbic  system  provides  an  emotional 
dimension  to  mental  activity.  It  is  responsible 
for  feeling  rather  than  dispassionate 
thought,  and  this  is  perceived  consciously  as 
emotion,  le  the  affect  or  mood.  This  may 
influence  the  decisions  taken  by  the  cortex. 
It  also  controls  rage,  fear,  pleasure  and  love, 
and  by  its  influence  on  cortical  function,  is 
responsible  for  beliefs  (as  opposed  to 
objective  knowledge).  Thus  delusions  (false 
beliefs,  often  found  in  mental  illness,  eg 
paranoid  delusions)  may  have  their  origin 
here.  Once  again  DA  is  an  important 
transmitter,  as  are  NA  and  5-HT.  There  are 
also  benzodiazepine  receptors,  which 
suggests  that  gamma-ammobutync  acid 
(GABA)  is  a  transmitter  here. 

In  a  stable  personality  there  is  a  balance 
between  limbic  and  cortical  influences: 
neither  too  emotional  nor  too  unfeeling  and 
cold.  Clearly  disorders  of  the  limbic  system 
are  going  to  be  manifested  as  inappropriate 
emotions,  such  as  excessive  anxiety  or 
depression.  Conversley,  the  now  discredited 

continued  on  p428 


Fig  1.  Diagrammatic  representation  of  important  brain 
centres 


Chemist  &  Druggist  13  September  1986 


427 


CLI. 


Fig  2(a).  Ascending  pathways 
=  spino-thalamic  tract 
=  ascending  reticular  system 


Fig  2(b).  Descending  pathway 
=  corticospinal  tract 
_  =  extrapyramidal  system 


continued  from  p427 

prefrontal  lobotomy  (leucotomy),  an 
operation  to  sever  the  links  between  the 
limbic  system  and  the  cortex  in  incurable 
psychiatric  disorders,  results  in  the  patient 
becoming  emotionally  "flat". 

The  basal  ganglia  are  important  relays 
on  the  output  side,  exercising  a  fine  control 
over  muscle  tone.  The  brain  decides 
strategy,  the  cerebellum  then  co-ordinates 
and  the  basal  ganglia  regulate  the  fine 
detail.  Disorders  of  the  basal  ganglia  result 
in  tremor  or  inappropriate  muscular  tone,  eg 
Parkinson's  disease.  The  two  important 
transmitters  here  are  ACh  and  DA,  which 
have  opposing  actions. 

Pathways 

Finally  we  must  consider  the  reticular 
formation,  and  this  involves  a  bnef  review  of 
pathways  between  brain  centres  and  the  rest 
of  the  body.  These  are  classified  according 
to  whether  they  carry  information  to  the 
brain,  or  to  a  higher  centre  within  it  —  the 
ascending  (afferent)  pathways  —  or  signals 
down  from  the  brain  to  periphery  —  the 
descending  (efferent)  pathways. 

There  are  two  mam  pathways  (see  fig  2). 
The  spino-thalamic  tract  which  brings  all 
sensory  information  from  the  periphery  to 
the  bram  is  relayed  via  the  thalamus  to  the 
cortex.  The  corticospinal  tract  carries  the 
effector  signals  (to  muscles  and  glands) 
neccessary  for  acting  on  the  decisions  taken 
by  the  cortex.  It  is  routed  via  the  cerebellum. 

There  are  two  other  pathways,  running 
separately  from  these,  whose  chief  function 


seems  to  be  to  monitor  and  modulate  the 
brain's  input  and  output. 

The  ascending  reticular  pathway  leaves 
the  spino-thalamic  tract  as  it  passes  through 
the  medulla,  and  runs  to  other  centres. 
Connections  to  the  limbic  system  give  an 
emotional  colouring  to  our  perceptions,  eg 
the  fear  associated  with  pain.  The 
hypothalamus  receives  reticular  fibres, 
which  allows  it  to  monitor  sensory  input  and 
respond  very  guickly  if  neccessary.  The 
reticular  system  also  projects  directly  into 
the  cortex,  bypassing  the  thalamus:  these 
fibres  are  part  of  the  so-called  "reticular 
activating  system"  and  seem  to  have  a  non- 
specific action  in  keeping  us  alert. 

The  latter  system  also  seems  to  have  an 
important  role  in  the  focussing  of  conscious 
attention,  filtering  out  unneccessary 
perceptions  ("noise").  Clearly  we  are  not 
conscious  of  all  sensory  input  at  all  times.  On 
the  other  hand,  how  easily  we  are  alerted,  in 
a  noisy,  crowded  room,  whenever  someone 
mentions  our  name.  Similarly,  the  reticular 
formation  may  allow  a  mother  to  hear,  when 
nobody  else  does,  her  baby  crying  in  a 
distant  room. 

The  descending  reticular  system  is 
responsible  for  the  fine  control  of  voluntary 
muscle.  It  receives  fibres  from  the  basal 
ganglia,  the  hypothalamus  and  the 
cerebellum,  and  passes  them  down  the 
spinal  cord  in  the  reticulo-spinal  or 
extrapyramidal  tracts,  which  run  outside  the 
main  cortico-spinal  tracts.  There  are  both 
continued  on  p430 
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excitatory  and  inhibitory  fibres,  which  exert 
a  smoothing  effect  on  the  main  motor 
neurones.  The  whole  system  relies  on 
feedback  from  special  receptors  in  muscles, 
the  muscle  spindles.  These  can  modify 
motor  nerve  connections  (synapses)  in  the 
spinal  cord  before  the  fibres  finally  reach  the 
muscle;  they  are  also  connected  directly 
with  the  cerebellum. 

Psychiatry  and  neurology 

Although  it  is  difficult  to  make  a  systematic 
distinction  between  these  two  disciplines, 
generally  psychiatrists  deal  with  disorders  of 
the  mind,  whilst  neurologists  are  concerned 
with  bram  dysfunction.  A  more  practical 
definition  would  be  to  say  that  psychiatry  is 
concerned  with  disorders  of  thought,  belief , 
perception  and  mood,  and  neurology  with 
disorders  of  movement  and  intellect.  Thus 
depression  and  schizophrenia  are  treated  by 
psychiatrists  and  parkinsonism  by 
neurologists.  But  such  a  symptomatic 
distinction  causes  confusion  with  conditions 
that  have  both  components,  such  as  mood 


changes  in  epilepsy  or  intellectual  defects  in 
schizophrenia. 

Alternatively  we  can  say  that 
neurological  disease  is  caused  by  some 
organic  or  anatomical  lesion,  whereas 
psychiatric  disorder  is  functional,  implying 
that  it  cannot  be  objectively  inspected  or 
measured.  However,  epilepsy  often  has  no 
identifiable  anatomical  cause,  and  both 
depression  and  schizophrenia  involve 
biochemical  changes  in  neurotransmitters. 
We  also  find  that  psychiatric  disorders  are 
generally  treated  by  psychological  means 
(psychotherapy,  pyschoanalysis),  as  well  as 
drugs,  whereas  only  surgery  or  drugs  are 
appropriate  for  neurological  disorders 
(although  patients  may  need  counselling  to 
help  them  adjust  to  their  illness). 

In  practice,  the  provinces  of 
psychiatrists  and  neurologists  are 
satisfactorily  clear  to  both,  a  result  of  history, 
professional  rivalry,  prevailing  scientific 
ideas  and,  mainly,  the  first  distinction 
mentioned  above.  For  example, 
psychiatrists  have  traditionally  dealt  with 
alcoholism,  subnormality  and  senile 
dementia  (see  table  1). 


Psychiatric  disorders 

It  is  impossible  to  omit  reference  to  some  of 
the  philosophical  controversies  surrounding 
psychiatry  in  considering  the  human  mind 
—  its  malfunction  and  its  treatment.  For 
example,  just  what  do  we  mean  by  'illness'  in 
the  psychiatric  sense?  Behaviour,  beliefs, 
personality  types  and  so  on  vary  enormously 
from  country  to  country  and  in  different 
periods  of  history.  Psychiatric  illness  seems 
to  be,  essentially,  whatever  is  regarded  as 
unusual  or  unacceptable  to  most  people  in 
the  patient's  society.  The  most  useful 
criterion  of  when  a  person  is  ill,  rather  that 
just  unusual  or  eccentric,  is  when  they  can't 
cope  with  everyday  life  because  of  their 
mental  state:  this  is  when  a  person  becomes 
a  potentia  patient. 

Two  disease  classes.  It  is  useful  to  group 
psychiatric  conditions  into  two  broad  types. 
There  is  overlap,  with  only  a  minority  of  pat- 
ients at  either  end  of  the  spectrum  showing 
all  the  "classical"  features  (see  table  2). 

In  neurosis,  the  patient  knows  he  is  ill 
and  he  can  see  the  effect  this  is  having  on 
himself  and  those  around  him,  although  he 
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In  the  next  article  we  will  see  how  the 
general  principles  covered  here  apply  to 
the  clinical  features  and  management  of  the 
mam  psychiatric  conditions. 

unable  to  control  his  symptoms:  le  the 
patient  has  insight.  Neurotics  retain  a  grasp 
f  reality  —  they  do  not  have  delusions  or 
lallucinations.  Thus  a  chronically  anxious 
patient  might  agree  that  it  is  foolish  to  worry 
o  much,  but  states  that  he  can't  help  it. 
here  may  indeed  be  something  to  worry 
ibout,  but  their  reaction  seems  excessive, 
hey  are  likely  to  have  been  a  tense, 
vorrying  sort  of  person  even  before  they 
jecame  ill.  Such  patients  are  generally 
lifficult  to  treat:  they  respond  poorly  to 
Irugs,  but  better  to  psychotherapy. 

In  contrast,  psychotic  patients  — 
chizophrenics,  for  example  —  have  little 
nsight  into  their  illness,  although  they  do 
now  they  are  ill.  They  often  have  bizarre 
eliefs  or  perceptions,  which  the  rest  of  us 
ind  frankly  incredible.  The  illness  may  be 
recipitated  by  a  stressful  event,  but  this 
aay  bear  no  obvious  connection  to  the 
ymptoms,  and  their  "illness  behaviour"  is 
nlikely  to  resemble  their  normal 
ersonality.  However,  they  may  have 
eemed  eccentric,  withdrawn  or  in  some 
ther  way  "unusual".  Ironically,  psychosis  is 
ften  easier  to  control  than  neurosis, 
lthough  neither  is  "cured"  in  any  real 
ense. 


Management 


he  variety  of  problems  we  meet  in  the 
eatment  of  mental  illness  are  summarized 
1  table  3.  One  of  the  biggest  problems  is  the 
ontrast  between  the  subjective  diagnostic 
riteria  in  psychiatry,  and  the  systematic 
efinitions  and  measurements  to  which  we 
re  accustomed  in  conditions  such  as 
sthma  or  diabetes  mellitus.  In  addition,  if 
e  just  consider  psychotropic  drug  therapy, 
lere  are  further  problems  (see  table  4),  to 
hich  we  will  refer  again  when  we  consider 
oecific  disorders. 

reatment  modes.  Generally  there  are  two 
ategories  of  treatment  for  psychiatric 
isease,  the  invasive  (eg  electro-convulsive 
lierapy  (ECT],  drugs)  and  the  non-invasive 
;g  psychoanalysis,  hypnosis,  group 
lerapy  and  conditioning  methods).  The 
ormer  are  cheap,  quick,  superficially 
ffective,  and  easy  to  organize,  but  they  are 
Inly  treat  symptoms,  and  the  patient  often 
ilapses.  Psychotherapy  and  the  like  are 
ixpensive,  time-consuming,  labour 
itensive  and  slow  to  produce  results,  but 
ey  offer  the  possibility  of  a  permanent  or 
iidical  "cure". 

While  non-invasive  methods  may  be 
eoretically  or  humanely  preferable,  it  is 
equently  necessary  to  resort  to  the  other 
pe.  For  example,  the  first  aim  in  treating 
e  severely  depressed  is  to  prevent  them 
Dmmitting  suicide.  Psychotherapy  is  not 
fpid  enough  for  this.  Moreover,  such 
atients  may  not  have  the  required  msight  to 
low  this  to  be  effective,  so  ECT  may  be 
erally  life-saving  in  such  cases. 


Table  1 


The  distinction  between  psychiatry  and  neurology 


PSYCHIATRIC  DISORDER 


NEUROLOGIAL  DISORDER 


Disorders  of  mood,  thought,  behaviour 
and  perception 

Tend  to  be  functional  in  origin 


Disorders  of  movement  and  intellect 


Tend  to  be  organic  (anatomical  or 
biochemical) 


Psychological  treatment  may  be  suitable         Surgery  sometimes  suitable 


Examples:  anxiety 

Examples:  epilepsy 

depression 

extrapyramidal  disorders 

mania 

stroke 

schizophrenia 

brain  tumour 

migraine 

Table  2                        The  classes  of  psychiatric  disorder 

NEUROSIS 

PSYCHOSIS 

Insight 

yes 

no 

Grasp  of  reality 

yes 

no 

Symptoms  related  to  normal 

personality 

yes 

no 

Likely  or  evident  external  cause 

or  precipitant 

yes 

no 

Treatment  options 

non-invasive 

invasive  often 

possible 

neccessary 

Examples 

anxiety, 

schizophrenia, 

phobias 

mama 

Table  3            Problems  in 

the  management  of  psychiatric  disease 

Presentation              Q  often  mixed  eg  depression  &  restlesness  (agitation) 

□  may  be  masked  eg  anxiety  masked  by  depression 

□  patient  may  deny  illness,  or  compensate  to  mask  it 

Aetiology  Q  often  unknown,  so  rational  therapy  difficult 

Natural  history  may  be  cyclic  or  self-limiting,  so  effect  of  treatment  difficult  to 

estimate 

Diagnostic  criteria         often  subjective;  vary  according  to  what  society  will  tolerate 

Treatment  modes        □  the  most  effective  often  the  most  costly  and  time-consuming 

Compliance  Q  poor,  patients  often  not  fully  aware  of  their  illness 

Table  4 


Problems  in  the  pharmacotherapy  of  mental  illness 


Mechanism 


Indications 


Biopharmacy/ 

pharmacokinetics 

Efficacy 


Toxicity 


Q  we  don't  fully  understand  the  mode  of  action  of  many 
psychotropic  drugs  —  selection  difficult 

□  psychosis  generally  more  responsive  than  neurosis  —  patient 
selection  difficult 

□  wide  interpatient  variation  in  drug  handling 


□  often  strong  placebo  effect 

□  assessment  of  benefit  difficult 
I  |  no  reliable  animal  models 

□  serious  long  term  adverse  effects  may  occur 
J  some  psychiatric  adverse  effects 
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C&D  INTERVIEW 


Lloyds  expand  from  West 
Midlands  to  the  City 

Lloyds  Chemists  Ltd  have  recently  announced  their  intention 
to  go  public  (C&D  August  9,  p226).  Whether  the  company  will 
float  its  shares  on  the  Unlisted  Securities  Market  or  seek  a  full 
listing  is  yet  to  be  determined,  as  is  the  timing  of  the  flotation. 
C&D  talks  to  chairman  and  managing  director  Allen  Lloyd 
about  his  company's  rapid  growth  and  its  future  aspirations. 


Allen  Lloyd  opened  his  first  pharmacy  on 
February  4,  1973  in  Polsworth  near 
Warwick.  He  had  been  qualified  just  six 
months.  Thirteen  years  later  he  has  97 
outlets  with  three  more  due  to  open  by  the 
end  of  September.  With  new  openings 
running  at  roughly  two  a  month  there 
should  be  106  by  Christmas. 

His  involvement  with  the  chemist  trade 
started  while  he  was  still  at  school,  when 
he  became  a  Saturday  boy  at  Timothy 
Whites  in  Coventry.  He  was  interviewed 
for  the  job  by  Bernard  Silverman,  recently 
retired  as  director  of  professional  services 
for  Boots.  A  year  ago  Lloyds  joined  the 
Company  Chemists  Association.  "I  sat 
next  to  Mr  Silverman,  and  it  was  quite  a 
milestone  for  me,"  he  says. 

He  left  college  and  started  his 
preregistration  year,  got  married  and 
bought  a  house  with  the  help  of  £500  given 
him  by  his  father.  After  18  months  he  sold 
the  house  for  a  profit  of  £8,000,  and  with 
money  from  his  family  and  a  Nat  West 
bank  loan  bought  his  first  business.  The 
inspiration  to  branch  out  on  his  own  came 
after  the  manager  of  Coventry  Boots, 
where  he  did  his  pre-reg,  bought  his  own 
business.  "I  helped  him  move.  It  got  me 
thinking..."  he  recalls.  (The proprietor  in 
question  still  has  his  one  shop,  in  North 
Yorkshire.) 

The  growth  of  the  company  started  as  a 
bid  for  an  easier  life.  "I  was  working  seven 
days  a  week  with  no  holiday.  Locums  were 
expensive  and  not  very  satisfactory.  I 
reasoned  I  needed  three  shops  and  five 
pharmacists,"  Mr  Lloyd  says.  The  three 
became  five,  then  eight.  In  1979  nine 
shops  were  bought  from  Westons  taking 
the  number  of  pharmacies  to  17. 

There  was  little  growth  for  the  next 
couple  of  years,  with  profits  being  offset 
against  first  year  tax  allowances.  It  was, 
however,  the  reappearance  of  the  taxman 
that  provided  the  stimulus  for  renewed 
growth.  This  coincided  with  the  collapse  of 
Barclays'  interests  in  pharmacy.  Dick 
Turner  moved  to  Lloyds  from  Barclays  in 
January  1983  with  a  brief  to  expand  sales 
through  acquisition  and  development  of 


new  and  existing  outlets.  From  22 
branches  in  1982  the  company  has  grown 
rapidly  to  its  present  size. 

Growth  has  come  from  a  mixture  of 
new  premises  and  acquisition,  but  Mr 
Lloyd  disputes  any  suggestion  his 
company  is  a  leapfrogger.  "We  grew  by 
acquisition  until  65  or  so  shops,  then  we 
started  to  become  a  target.  I  never 
leapfrogged  until  we  got  'hit'  a  couple  of 
years  ago.  Then  we  decided  that  business 
was  business  and  if  there  was  a  decent  site 
we  would  take  it,"  he  says. 

A  Stock  Market  flotation  is  an  accepted 
way  to  raise  money.  Allen  Lloyd  makes  it 
quite  clear  that  further  growth  is  his 
intention,  and  that  it  will  not  be  stifled  by 
the  new  contract.  "We  will  continue  to 
acquire  pharmacies  as  we  have  done  in 
the  past.  We  have  a  good  reputation  of 
giving  the  market  price  and  paying 
promptly.  There  will  be  organic  growth 
with  extension  and  enlargement  of  some 
existing  shops,"  he  says. 

Drug  Stop 

The  company  is  also  moving  into  drug 
store.  It  has  three  open  at  the  moment  and 
there  are  plans  for  a  further  six  by  the  end 
of  June  next  year.  Carrying  the  Lloyds 
name  and  livery,  Allen  Lloyd  does  not  see 
his  Drug  Stop  drug  stores  conflicting  with 
the  pharmacy  business. 

"Our  competition  in  this  area  is  other 
drug  stores.  The  contest  for  sites  is  quite 
keen.  If  there  is  an  opportunity  for  a  drug 
store  near  one  of  our  pharmacies  we  would 
rather  take  it  than  let  in  a  competitor,"  he 
says.  The  decision  to  diversify  was  taken  in 
the  knowledge  of  how  other  drug  store 
chains  are  managing  to  expand.  The  move 
was  reinforced  by  the  arrival  of  Alf  Vaisey 
as  finance  director  in  April. 

"You  have  to  wait  a  long  time  for  your 
NHS  cheque,"  says  Allen  Lloyd.  "We  are 
also  aware  of  the  new  NHS  contract.  We 
want  to  be  able  to  open  in  High  Streets, 
and  the  drug  store  route  allows  us  to  do  it". 

To  run  drug  stores  efficiently  good 
centralised  warehousing  and  computer 


facilities  are  needed.  The  acquisition  of 
41,000  sq  ft  of  space  from  British  Home 
Stores  earlier  this  year  takes  Lloyds  up  to  1 
71,000  sq  ft,  and  provides  Allen  Lloyd  with  j 
the  facilities  he  thinks  necessary.  Planning  [  i 
permission  has  been  obtained  for  the 
addition  of  an  extra  25,000  sq  ft  should  it  | 
be  required. 

There  are  no  plans  to  open  further 
distribution  sites  to  cope  with  retail 
expansion.  "I  don't  think  we  will  ever 
become  stretched.  I  was  lucky  enough  to 
start  a  business  right  in  the  middle  of  a 
good  motorway  network,"  he 
says.  "We  believe  we  can  expand  in  an 
organised  fashion  into  any  part  of  England  I 
and  Wales.  We  advertise  every  week  for  \ 
businesses,"  says  Allen  Lloyd.  But  he 
qualifies  this  by  saying  the  company  would 
not  take  one  or  two  shops  out  on  a  limb. 
There  would  have  to  be  sufficient  to  make 
deliveries  economical. 

Allen  Lloyd's  brother  Peter  runs  the 
company's  building  and  shopfitting  team, 
and  reckons  to  be  able  to  open  a  premises 
from  scratch  within  four  weeks.  The  team 
is  kept  fully  occupied  and  is  an  important 
part  of  establishing  the  company's  High 
Street  image. 

The  idea  of  a  public  flotation  first 
raised  its  head  last  October.  A  firm 
decision  was  taken  in  January.  The  date  of 
the  launch  is  now  "very  close",  says  Allen 
Lloyd,  but  will  give  no  further  details  as  to 
when,  or  how  the  offer  is  likely  to  be 
presented.  Neither  will  he  say  whether 
Lloyds  will  go  to  the  Unlisted  Securities 
Market  or  seek  a  full  listing. 

To  go  to  the  USM  a  company  needs  a 
three  year  record  of  success,  and  the 
directors  must  sell  10  per  cent  of  their 
shares.  For  a  full  listing  —  which  would 
give  a  greater  credibility  —  five  years 
successful  trading  is  required  and  the 
directors  must  sell  25  per  cent  of  their 
holdings.  "We  are  ready  to  go,"  insists 
Allen  Lloyd,  "but  it  is  up  to  our  financial 
advisors  Panmure  Gordon  to  find  the  right 
window  among  the  other  share  issues 
coming  up." 

Meanwhile  developments  within  the 
company  continue.  An  own  label  range, 
selling  through  both  pharmacies  and  drug 
stores,  started  early  this  year.  Cotton  wool, 
paper  products  and  baby  toiletries  are 
already  on-shelf .  Stock  is  awaited  on  basic 
hair  and  toiletry  lines,  and  a  range  of 
medicines  is  being  developed.  "By  the  end 
of  the  year  we  would  aim  to  have  around 
100  lines,"  predicts  Allen  Lloyd. 

The  company  places  great  emphasis 
on  its  counter  trade,  and  the  NHS:OTC 
split  is  around  60:40  as  opposed  to  the 
70:30  average  in  community  pharmacy. 
"We  would  like  to  see  a  50:50  split  as  a 
matter  of  policy.  The  average  community 
pharmacy  may  do  a  very  good 
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prescription  trade  but  not  maximise  on  the 
OTC  side.  That  is  our  expertise," 
says  Allen  Lloyd. 

Each  branch  is  required  to  stock  a 
basic  range  of  lines  —  there  is  a  grey  area 
depending  on  size  and  local  demand  — 
but  additional  product  groups  may 
include  stationary  and  books,  and  a  larger 
household  section  than  one  might 
normally  expect.  Prices  are  determined 
centrally  and  revised  monthly.  There  is 
flexibility  to  meet  local  competition, 
although  prices  are  adjusted  only 
exceptionally. 

"We  offer  service,  competitive  pricing 
and  a  full  product  range,  although  we  may 
skimp  on  some  of  the  sizes,"  Allen  Lloyd 
says.  A  monthly  promotional  programme 
offers  deep  cuts  on  12  lines. 

Allen  Lloyd  is  keen  to  maintain 
pharmacy  involvement  in  the  company's 
management.  Four  of  the  seven  directors 
are  pharmacists,  as  are  the  six  retail  area 
managers.  "It  is  the  intention  of  this 
company  that  pharmacists  will  always  be 
managers  of  our  retail  premises,  along 
with  area  managers.  It  destroys  the 
ambition  of  young  pharmacists  if  they  see 
that  progress  is  blocked  promotion-wise." 


A  conscious  decision  has  been  taken  to 
increase  staff  training.  The  number  of 
preregistration  training  places  has  been 
increased  from  four  to  12  (11  are  already 
filled  this  year).  It  is  intended  to  take  20 
graduates  next  year.  A  training  officer  has 
been  appointed  with  the  brief  to 
tram  the  senior,  or  key  assistants  in 
each  shop. 

Last  year  Lloyds  profit 
on  ordinary  activities  before 
tax  was  £445,000  on  a 
turnover  of  £15. 5m.  The 
company  is  confident  profit 
this  year  will  exceed 
£900,000.  It  only  remains  to 
see  how  the  Stock  Market 
views  his  enterprise. 


Allen  Lloyd, 
founder  pharmacist 
of  Lloyds 
Chemists. 
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~m  THE  FINEST  NAME  IN  SHOPFITTINCS 

Salesroaster 


•  FREE  DELIVERY     t  CASH  RENTAL 
TO  UK  MAINLAND    OR  H.P. 

•  FREE  PLANNING    •  COMPREHENSIVE 
AND  ADVICE  RANGES 

•  FREE    °  •  30  YEARS  OF 
INSTALLATION  EXPERIENCE 

Complete  coupon  for  further  details 


Name 

CD9|86 

Address  

Tel 

ROE  SHOPKj TTINGS  LTD 

REGENT  HOUSE,  DOCK  ROAD,  BIRKENHEAD  L 
MERSEYSIDE  L41 1DC.  Tel:  051-647  8794  | 

Fully- fitted 
fen  heaters 

to  save  space  and  put  heat  where  it's  wanted 

a 
•\ 

 1  * 

ii       ^ggf£  t 

J 1 

with  choice  of  0.8kW, 
1.6kW  or  2.4kW  outputs 


This  built-in  fan  heater  can  be 
mounted  into  fitted  units, 
fascias,  false  walls  or  display 
units  -  to  avoid  taking  up 
valuable  wall  or  floor  space  - 
in  homes,  retail  premises  or 
offices 

The  controls  are  remote  and  can 
be  mounted  anywhere  convemen 
The  heater  has  a  variable  thermostat, 
and  a  thermal  cut-out  for  safety  For  sumn 
use,  a  fan-only  setting  circulates  unheated 
installed,  requiring  no  ducting  Finished  in  'bitter  chocolate 


Dimplex  Heating  Limited 
Millbrook,  Southampton,  S09  2DP 
Telephone:  0703  777117 
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Turnover  jboosf 
via  direct  order 

It  was  with  great  interest  that  I  read  Mr 
Worlmg's  letter  (C&D  August  16,  p257) 
concerning  linking  combined  labelling 
and  order  entry  systems  to  Vestric. 

Sevenoaks  Specialised  Business 
Systems'  clients  have  been  using  our 
combined  labelling  and  ordering  package 
to  transmit  orders  direct  to  Vestric  for  over 
two  and  a  half  years.  This  has  been  done 
with  Vestric's  full  knowledge  and 
agreement  and  we  have  never  heard  from 
them  of  any  problems  being  caused. 

We  sympathise  with  the  concern  of 
wholesalers  to  ensure  that  only  approved 
and  reliable  suppliers'  equipment  is 
connected  to  their  systems.  The 
development  of  our  own  pharmacy  order 
entry  system  was  an  offshoot  from  the  sale 
to  a  chain  of  pharmacies  of  our  warehouse 
sales  order  entry  software. 

Today  their  pharmacy  computers 
automatically  send  orders  for  items 


stocked  by  the  group's  own  central 
warehouse  by  telephone  direct  to  their 
warehouse  computer  system,  while  other 
orders  are  sent  direct  to  Vestric.  Seeing  the 
problems  from  "both  ends  of  the  telephone 
line",  we  have  been  very  careful  to 
incorporate  failsafe  procedures  and  to 
build  our  systems  to  the  highest 
professional  standards.  That  is  essential. 

Each  client  of  ours  has  to  obtain 
Vestric's  individual  permission  to  send 
orders  via  our  system.  In  the  past  this  has 
not  caused  any  problem.  After  all,  the 
benefits  of  a  combined  labelling  and 
ordering  system  are  that  they  make 
reordering  so  easy.  When  ordering  from 
one  wholesaler  after  producing  a  label 
means  just  pressing  a  button  on  the 
keyboard,  while  ordering  from  another 
means  looking  up  the  appropriate  code 
and  typing  code  and  quantity  in  at  a 
different  keyboard  —  who  do  you  think  will 
get  the  order? 

We  know  chemists  whose  annual 
purchases  from  Vestric  have  increased  by 
as  much  as  a  £100,000  per  annum  simply 
because  they  bought  our  system  and  found 


that  Vestric  said  "Yes,  they  would  do  it", 
while  their  other  wholesaler  said  "no." 
Don't  Vestric  want  these  orders  any  more? 

Any  of  our  clients  will  tell  you  that 
there  are  many  reasons  for  buying  our 
system  rather  than  those  offered  by  their 
wholesalers.  Of  course,  wholesalers  would 
like  pharmacists  to  rent  or  purchase 
equipment  from  them.  But  it  would  be 
wrong  to  suggest  that  they  wish  to  make 
profits  from  the  supply  of  computers.  Their 
real  interest  is  in  getting  your  daily  order 
and  to  persuade  you  to  lock  yourself  into  a 
long-term  investment  in  equipment  that 
will  only  send  your  order  to  them.  I  believe 
that  pharmacists  prefer  to  be  independent. 
Paul  Mullen 

Sevenoaks  Specialised  Business  System 

Richardson  v 
The  Rest  

With  reference  to  Manish  Thakrar's 
accusation  last  week,  I  will  deny 
arrogance,  but  must  admit  to  some  degree 
continued  on  p436 
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THE  STORMING  OF  THE  PASTILLE. 

limit 


How  do  you  sell  a  throat  pastille  to  the  man  in  the  street? 
Tell  him  it's  made  for  professionals. 

That  simple  advertising  message,  consistently  displayed  in  the  national  press, 
has  seen  Vocalzone  Throat  Pastilles  enjoy  an  enormous  growth  in  sales. 

Vocalzones  act  as  an  astringent  on  overworked  vocal-chords,  returning  clarity 
to  the  voice  after  excessive  speaking,  smoking  or  tiredness. 

That's  why  Vocalzone  is  the  throat  pastille  that  sells  all  year  round. 
VOCALZONES  •  UNIQUE  ■  ADVERTISED  •  FULL  MARGIN  LICENCED  FORMULA 

For  details  i  orttai  I  your  representative,  or  l nil  WIKM  221616,  ur  write  i"  Vocalzones, 
I  hos  (iuesl  &  Co  I  id  .  Swains  Park  Industrial  Estate. Oversea!,  Kurton-on- 1  rent,  Staffordshire  DF.12  6JT 


KEEP  A  CLEAR  VOICE 


The  professional  requisite  for 
actors, singers  and  public  speakers. 
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SALES  INCREASED 
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"I  had  heard  of  refits 
taking  weeks,  we  did  it  in 
a  weekend 

First  impressions,  were  a 
feeling  of  space,  continuity 
of  stock  (many  customers 
thought  we  were  carrying  new 
lines!!)  and  a  bright,  clean 
atmosphere. 

There  is  now  a  definite  customer 
flow,  vision  greater  and  more 
importantly  sales  and  profit  up". 

KALMAK.  LONDON  SEL 


Effective  layout  Attractive  Displays 
and  the  Right  Environment  can  be 
achieved  by  a  Professional  Refit 
leading  to  increased  sales,  increased 
profit 

Beanstalk  have  over  35  years  of  retail 
experience  and  a  professionally  trained, 
national  network  of  sales  consultants  able 
to  offer  you  advice.  Contact  Beanstalk  now 
and  take  this  opportunity  of  increasing  your 
profit 


BEANSTALK 


Please  send  me  your  brochure: 
Beanstalk  Working  With  The  Retail 
Pharmacist. 


Telephone,  H  O  (0243)78811  1,  Northern 
061  834  8807,  Scotland  035  52  20691, 
or  send  off  the  coupon  for  our  full  colour  brochure. 


Leasing  available 


Beanstalk  Limited,  Freepost,  Chichester,  West  Sussex  P019  2BR 
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of  pride  for  my  programers  and  other  staff 
who  have  worked  so  hard  to  produce  a 
system  which  more  than  2,500  customers 
have  chosen  in  preference  to  others. 

We  have  not  attained  market 
leadership  by  "knocking"  the  opposition. 
Competition  is^healthy,  and  we  have 
thrived  in  the  face  of  it,  fair  and  foul.  But  it 
is  too  often  marred  by  misleading  claims 
prior  to  purchase  —  and  afterwards  —  and 
by  pharmacists  being  badly  let  down, 
though  attractive  maintenance  charges 
which  can  neither  support  the  company 
nor  its  promised  quality  of  service. 

I  am  aware  of  Mr  Thakrar's  previous 
marketing  of  labelling  systems,  among 
many  others  offering  "the  best  for  less"  — 
this  appears  to  be  his  current  theme. 
However,  price  comparisons  are  not 
applicable  as  the  equipment  we  supply  is 
modified  specifically  for  its  application 
within  pharmacy.  Finally,  I  would  like  to 
point  out  that  John  Richardson  Computers 
have  already  developed  the  software  to 
communicate  with  all  wholesalers,  but  will 
market  direct  order  entry  facilities  only 
when  pharmacists  can  expect  the  full  co- 
operation of  wholesalers  concerned. 

Details  will  be  available  at  Chemex. 
John  Richardson 

Director,  John  Richardson  Computers  Ltd 

Tasty  medicine 
from  the  NPA! 

Having  realized  early  on  at  Summer 
school  {C&D  August  23,  p304)  that  I  wasn't 
about  to  be  pounced  on  and  expected  to 
pour  out  reams  of  knowledge,  I  was  able  to 
relax  and  enjoy  the  easy  going  and 
(usually!)  rather  humerous  deliveries  of 
the  various  lectures  and  practical  sessions. 

Realizing  that  I  had  quite  a  lot  less 
dispensing  experience  than  some  other 
students  I  was  rather  worried  that  I  might 
get  left  behind  during  some  practicals.  My 
fears  were  groundless!  With  help  and 
advice  coming  from  teachers  and  students 
alike  I  was  never  made  to  feel  inadequate. 

Feedback  is  important  so  it's  worth 
plucking  up  courage  to  speak  out  in  group 
lectures,  to  ask  questions  or  clarify  points. 

So,  intrepid  students  of  Summer  school 
'87,  as  you  apprehensively  make  your  way 
to  sunny  Sunderland  (clutching  your  lab 
coat  and  plenty  of  A4  paper)  be  prepared 
to  gain  heaps  of  confidence  and  to  enjoy 
meeting  the  other  course  members. 

Be  prepared  to  starve  for  a  week  before 
you  go.  The  food  is  amazing  —  my  only 
complaint  being  that  the  prospect  of  an 
afternoon's  work  was  a  little  daunting  after 
such  a  huge  lunch! 
Pat  Smallwood 
Student,  Summer  School  '86 
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Doubts  on  RDC 
decision-making 
from  the  RPA 

Recent  reports  and  various  contacts 
concerning  the  decisions  made  by  the 
Rural  Dispensing  Committee  gives  the 
Rural  Pharmaceutical  Association 
considerable  concern  regarding  the  way 
pharmacist's  application  are  treated  {C&D, 
August  16,  p256).  On  the  one  hand  there  is 
a  monumental  barrier  to  be  mounted  when 
applying  for  an  application,  which  I  will 
detail  later.  On  the  other  hand  pharmacists 
in  rural  areas,  who  have  established  a 
service  that  is  proved  to  be  beyond 
reproach,  have  to  face  decisions  made  by 
the  RDC  which  can  be  contrary  to  local 
interests,  and  certainly  not  based  on  the 
grounds  of  improvement  of  existing 
services.  Why  should  pharmacists  have  to 
suffer  because  of  decisions  made  by  the 
RDC  on  matters  which  they  do  not  even 
take  the  trouble  to  personally  survey.  And 
how  does  the  RDC  come  to  a  decision? 

Why  aren't  we  allowed  to  know  why  an 
application  has  been  turned  down  or 
granted?  How  many  decisions  are  arrived 
at  by  default  or  ignorance  or  not  knowing 
what  the  RDC  feels  is  important  in  the 
situation.  Why  should  pharmacists  have  to 
put  up  with  the  present  situation,  which 
can  be  so  slow  in  its  decision  making,  that 
two  years  or  more  can  pass     before  a 
pharmacist  who  is  eventually  given  a 
contract  can  sit  back  and  say:"  At  last  I  am 
finished  with  the  restrictions  imposed  upon 
me  by  the  RDC." 

I  referred  to  a  "monumental  barrier" 
that  is  imposed  on  rural  pharmacists  who 
wish  to  open  a  pharmacy  in  rural  areas.  If 
the  pharmacist  is  lucky,  a  site  for  a 
pharmacy  will  be  available.  Given  the  luck 
of  having  an  empty  shop  or  a  place  for 
development,  the  pharmacist  has  to 
approach  the  Family  Pharmaceutical 
Committee  with  an  application  for 
preliminary  consent.  Then  the  whole  slow 
process  is  set  in  motion  —  it  could  be 
twelve  months  before  a  decision  is  made. 
Then,  if  the  RDC  has  turned  down  the 
application,  there  can  be  more  time  taken 
up  with  an  appeal.  Should  the  appeal 
reverse  the  decision,  there  could  be  a 
period  of  restriction  which  prevents  the 
business  from  carrying  out  its  contractual 
obligations  for  perhaps  months.  By  this 
time  the  option  on  the  premises  or  the 
vacant  spot  has  gone,  and  all  the  worry  of 
finding  new  premises  has  to  be  set  in 
motion  again. 

There  is  something  radically  wrong 
with  a  procedure  that  robs  a  pharmacist  of 
two  or  three  years  of  active  service  to  the 


I  rural  community. 

It  would  be  interesting  to  see  how  many 
appeals  have  proved  successful,  which 
might  indicate  how  frequently  the  RDC 
and  Secretary  for  Social  Services  differ  in 
their  assessments.  It  is  important  to  realise 
that  the  appeals  procedure  can  lengthen 
the  time  of  receiving  consent  to  open.  It  is 
vitally  important  that  all  applications  are 
completed  with  the  minimal  delay.  Yet 
what  evidence  have  we  that  applications 
are  treated  with  urgency. 

The  RPA  believes  that  there  should  be 
a  very  limited  range  of  restrictions  on  any 
pharmacist  who  has  been  given  consent  to 
open  a  pharmacy,  the  criteria  being  based 
on  two  factors! 

1.  The  time  needed  for  the  clerical  work  at 
FPC  offices  to  arrange  the  transfer.  This 
could  be  based  on  so  many  days  per 
thousand  patients. 

2.  The  time  needed  to  reduce  stocks  to  the 
new  levels  that  would  be  required  by 
doctors.  Again,  this  could  be  assessed  on 
so  many  weeks  per  thousand  patients.  This 
would  eliminate  the  waiting  periods  above 
six  months  and  help  pharmacists  to  recoup 
their  potential  losses. 

The  RPA  would  also  like  to  see  a  motion 
of  no  confidence  put  forward  by  LPCs  over 
the  decisions  coming  from  the  RDC.  So  far 
its  decisions  have  been  made  and 
accepted  without  demure.  No  application 
has  been  presented  to  the  RPA  to  make 
clear  how  decisions  are  arrived  at  and  no 
explanations  offered  on  why  appeals  have 
been  won  —  the  RDC  expect  us  to  place  a 
great  deal  of  trust  in  the  guidance  offered. 
From  the  objections  that  have  been  raised, 
the  trust  has  not  been  earned. 
John  Davies 
Secretary,  RPA 

RDC  gives  Star 
Chamber  deal? 

I  refer  to  the  letter  from  Mr  K  Sims  (August 
16)  pointing  out  the  inconsistencies  and 
paradoxial  decisions  of  that  autocratic 
body,  the  Rural  Dispensing  Committee. 
There  is  a  well  known  adage:  "Not  only 
must  justice  be  done,  but  it  must  be  seen  to 
be  done." 

May  I  draw  attention  to  the  Rural 
Pharmacists  Association  and  its  fight  to 
have  not  only  mere  periodical  reports  on 
cases  but  also  the  reasons  behind  the 
Committee's  decisions. 

By  this  means  both  understanding  and 
case  law  will  be  built  up.  This  will  enable 
appealing  pharmacists  to  feel  they  are 
being  judged  equitably,  not  by  what  seems 
to  many  as  another  Star  Chamber. 
Mervyn  Madge 
Chairman,  RPA 
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BUSINESS  NEWS: 


Evans  reduce  key  prices 
to  keep  pressure  on 


Evans  Medical  have  started  their 
Winter  campaign  in  the  generic 
market  with  price  reductions  on 
more  than  20  key  lines  from  this 
week. 

"The  reduction  in  price  ol  these  key 
generics  shows  our  commitment  to 
supplying  a  full  range  of  high  quality  at 
competitive  prices  now  and  in  the  future," 
commented  Marc  Wheeler,  marketing 
director.  He  said  the  pharmacist  was  now 
faced  with  a  choice  between  the  service 
level  given  by  the  full-line  and  short-line 
wholesalers,  coupled  with  considerations 
of  quality. 

Mr  Wheeler  said  Evans  were  reacting 
to  prices  in  the  marketplace,  and 
attempting  to  reach  parity  with 
competitors'  prices.  Price  reduced 
generics  include  ampicillin  syrup,  co- 


trimoxazole  tablets,  erythromycin 
suspension  and  tablets,  indomethacin 
capsules,  lbuprofen,  penicillin  V  tablets, 
salbutamol  inhalers,  and  codeine, 
pholcodine  and  simple  linctuses.  Evans 
say  they  don't  intend  to  sit  back  and  let  the 
market  get  away  from  them,  just  because 
they  are  leaving  the  Glaxo  fold.  In  addition 
to  the  national  pricing  structure,  the 
company  is  also  reacting  to  increased 
competition  in  the  London-area  from  the 
large  number  of  short-line  wholesalers  and 
would  continue  to  do  so. 

Turning  to  the  management  buy-out  of 
Evans  from  Glaxo  (C&D  August  16,  p258), 
Mr  Wheeler  said  he  hoped  to  have  the  deal 

finalised  within  the  next  two  weeks.  

■  Vantage  have  re-styled  their 
prescription  bags.  The  bags  have  the 
Society's  green  cross  on  one  side  and 
Vantage's  new  logo  on  the  other. 


Booker  increase 
first  half  profit 

Pre-tax  profits  for  the  first  half  of 
1986  for  Booker  were  announced  at 
£21,378-000.  this  week. 

That  represents  an  increase  of  21  per 
cent  on  the  figures  for  the  same  time  last 
year,  says  the  company. 

Profits  for  Kingswood  Chemists  —  part 
of  the  Booker  group  —  and  the  company's 
two  other  health  operations,  were  all  up. 
However,  there  are  no  separate  figures  for 
the  chemist  chain,  say  Booker. 


Barclay's  shift 

Barclay  &  Sons'  registered  office  is  being 
transferred  to  the  company's  depot  at 
Ropery  Street,  Grimsby,  South 
Humberside  DN32  9EL  (tel  0472  58111) 
from  September  30.  The  company's  depot 
at  Trentham,  Stoke  on  Trent  (tel  0782 
644122)  is  again  open  for  business. 


CLINICIDE  Lotion 


The  Carbaryl  solution 
to  head  lice  infections 

)  good  reasons  to  recommend  it 


The  only  aqueous  based 
carbaryl  solution 


Residual 
effectiveness  for 
additional 
protection 

No  fire  hazard 

Little  or  no  odour 


Plastic  bottle  - 
no  risk  of 
breakage 


High  patient 
acceptability 


For  further  information  see  your 
De  Witt  representative  or  contact 
De  Witt  International  Ltd  Seymour  Rd 
London  E10  7LX  Tel  01  539  3334 


LINICIDE 


the  only  aqueous 
based  carbaryl  lotion 


KNOLL 
CENTENARY  QUIZ 
THE  SOLUTION 


Congratulations  to 
the  lO  winners  of  the  Knoll 
Centenary  Quiz  whose  skill  in 
answering  the  questions  has 
been  rewarded  by  the  oppor- 
tunity to  visit  our  Headquarters 
in  West  Germany. 

Hundreds  of  entries 
were  received  -  a  testimony 
to  the  knowledge  of  todays 
pharmacist.  However  for  those 
of  you  who  found  the  answers 
a  little  elusive  the  complete 
solution  is  shown  below. 

PART  I. 

1 .  Henry  Moissan,  1886. 

2.  Tincture  of  catechu/opium. 

3.  Diuretic. 

4.  F.  Banting  and  C.  Best,  1921/22. 

PART  II. 

1 .  Streptomyces  venezuelae, 
J.  Ehrlich  etal. 

2.  L.  Washkansky,  Groote 
Schuur. 

3.  Framingham,  Mass. 

4.  Louise  Brown. 


B) 


6 


IQQSERVICE 


TO 


knoll  YE4RSMEDICINE 

Knoll  Limited,  The  Brow, 
Burgess  hill,  West  Sussex  RH15  9NE 
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IN  THE  CITY 


Chemists'  fake 
perfume  damages 

The  owners  of  a  chemists  shop 
convicted  for  stocking  counterfeit 
Chanel  No.  5  perfume  were  today 
awarded  £1,360  damages  against 
the  wholesalers  who  supplied  them. 

In  1984,  the  Balham  (South  London) 
firm  of  G.D.  Cooper  Ltd  had  been  fined 
£300  with  £74  costs  after  trading  standards 
officer  from  Croydon  Council  seized  three 
bottles  of  the  fake  scent  from  their  shop  in 
South  End,  Croydon. 

Coopers  had  pleaded  guilty  to  offences 
under  the  Trade  Descriptions  Act,  and  at 
the  magistrates  court  hearing  the  firm  said 
the  bottles  had  been  bought  from  Lynton 
Cash  and  Carry  (Wholesale)  Ltd,  of 
Thornton  Heath.  The  company's  counsel 
said  the  time  that  the  conviction  was  a  blow 
to  Cooper's  reputation. 

At  Croydon  County  Court  today,  the 
company  sued  Lynton,  claiming  damages 
for  the  fines  paid.  The  legal  expenses 
incurred  and  further  legal  costs  when  the 
company  had  to  defend  itself  at  a  Statutory 
Committee  hearing  held  by  the 
Pharmaceutical  Society  of  Great  Britain. 
At  this  hearing,  the  company  was 
exonerated  of  professional  misconduct. 

Lynton  denied  it  had  sold  the 
counterfeit  perfume  to  Coopers,  but  Judge 

 COMING 


Guild  papers  call 

The  education  and  science  subcommittee 
of  the  Guild  of  Hospital  Pharmacists  is 
seeking  short  papers  to  be  presented  at  the 
annual  Day  Conference  at  Northwick  Park 
Hospital,  Harrow  on  December  3. 

The  Hooper  prize  will  be  awarded  for 
the  best  paper  submitted  by  a  young 
author.  The  1985  travenol  Award  lecture 
will  be  presented  at  the  same  meeting. 

Further  details  from  the  secretary  of 
the  Subcommittee,  Dr  Frank  Haines-Nutt, 
Regional  QC  Laboratory,  Torbay 
Hospital,  Torquay,  Devon  (tel.  0803 
64567). 

Monday,  September  15 

Mid  Glamorgan  East  Branch.  Pharmaceutical  Society. 

Globe  Hotel,  Pontypridd,  at  8pm  Miss  Mauhk,  consultant 
gynaecologist,  on  "Aspects  ol  sub-iertihty" 

Thursday,  September  16 

Barking  &  Havering  Branch,  Pharmaceutical  Society, 

academic  centre,  Oldchurch  Hospital,  Romiord,  Essex,  at 

7.  30pm  Mrs  Harris,  community  nurse,  on  "incontinence  —  the 

pharmacist's  role"  Light  relreshments 

Edinburgh  Tutor  Group.  College  of  Pharmacy  Practice. 

doctor's  common  room,  Western  General,  Edinburgh,  at 

7.30pm 


Jean  Graham  Hall  said  she  had  found 
otherwise. 

As  the  stock  of  "Chanel  No.  5'  held  by 
Lynton  was  imported  and  as  Lynton  was 
not  an  authorised  agents  this  was  possibly 
a  potential  source  of  the  bogus  perfume, 
she  added. 

Mr  Jonathan  Fisher,  for  Coopers,  said 
that  in  1981  and  1982  a  considerable 
volume  of  alleged  Chanel  No.  5  came  on 
the  market.  Following  two  major  criminal 
conspiracy  cases  dealt  with  at  crown 
courts. 

Mr  Jayantilal  Shah,  a  director  of  G.D. 
Cooper,  said  he  bought  what  he  thought 
was  Chanel  No.  5  from  Lynton  in  October, 
1982,  paying  £16.50  plus  VAT  for  each  of 
eight  14  milliletre  bottles.  The  price  at  his 
Croydon  shop  was  £26  including  VAT.  "I 
did  not  realise  I  has  counterfeit  perfume 
until  the  council's  trading  standards 
Officer  called",  he  said. 

Mr  Pnjavadel  Patel,  warehouse 
manager  of  Lynton,  denied  selling  any 
perfume  to  the  Cooper  firm. 

The  judge  said:  "The  lesson  to  be 
learned  in  this  case  is  that  no  trader  in 
expensive  perfumes,  operating  either 
retail  or  wholesale,  should  buy  from  other 
than  authorised  agents  in  this  country." 
Imported  goods  were  a  potential  source  of 
counterfeit  items  and  in  this  instance  had 
led  to  a  conviction.  She  awarded  £1,360 
damages  to  Coopers,  with  costs  for  the  two 
day  court  proceedings. 

Wednesday,  September  17 

Birmingham  Study  Group.  College  ol  Pharmacy  Practice. 

Department  ol  Pharmaceutical  Sciences,  Aston  University,  at 
6pm  "New  contract  lor  community  pharmacy"  —  Trevor 
Beswick  and  Paul  Williams 

Unichem  trade  show.  Crest  Hotel,  Bristol,  4pm  to  9  30pm.  55 
manufacturers-  Trade  offers  For  Exeter  Branch  members  who 
attend,  a  chance  to  win  a  trip  on  the  Orient  Express  to  Venice 

Thursday,  September  18 

Weald  of  Kent  Branch.  Pharmaceutical  Society, 

postgraduate  centre,  Kent  &  Sussex  Hospital,  Tunbndge  Wells, 
at  7,30pm.  Mr  Bnan  Godman,  Upjohn  Ltd,  on  "Prostaglandins 
in  reproductive  medicine" 

Advance  Information 

Sub-committee  for  post-qualification  education  and 
training  of  pharmacists.  Michaelmas  Term  Symposium, 
"Health  Promotion  in  Pharmacy  practice,"  Queen's  University, 
Medical  Biology  Centre,  Lisbum  Road,  Beliast,  Wednesday, 
October  1,  at  2  30pm  to  9  30pm  Three  lectures  followed  by 
workshop  sessions.  Applications  by  September  19  "Patient 
counselling"  workshop  series,  Department  ol  Pharmacy, 
Queen's  University  of  Belfast,  on  Wednesday  October  29, 
November  5,  12,  19  and  26,  at  2pm  to  5pm  witli  Dr  Owen 
Hargie,  senior  lecturer,  Department  ol  Communication, 
University  of  Ulster  "Drug  information  services  and  community 
pharmacy  practice"  workshop,  Institute  of  Clinical  Science, 
Royal  Victoria  Hospital,  Belfast,  Wednesday  December  3 
"Cancer  chemotherapy  1  —  solid  tumours  workshop,  Thursday, 
December  11,  White  Gables  Hotel,  Hillsborough,  at  10am 
Prompt  application  advised  lor  all  workshops  and  symposium 
Further  mlormation  lrom  Norman  C  Morrow,  director, 
continuing  pharmaceutical  education,  applications  to  Mr  G 
Dudman,  Management  and  Personnel  division  4,  DHSS, 
Dundonald  House,  Upper  Newtownards  Road,  Beliast  BT4  3SF 


August  was  a  month  of  contrasts.  It 
started  badly  with  the  biggest  one 
day  fall  on  the  first  Wednesday,  but 
recovered,  taking  its  cue  from  the 
Wall  Street  and  Tokyo  stock 
markets,  to  end  the  month  in 
buoyant  mood.  By  the  time  the 
holiday  makers  returned  all  the 
gloom  was  gone. 

GKN,  formerly  Guest  Keen  & 
Nettlefolds,  was  the  main  reason  behind 
the  initial  fall.  Though  it  announced 
higher  interim  profits  it  also  warned  that, 
for  the  full  year,  it  did  not  expect  to  do 
much  better  than  last  year.  This  warning 
knocked  GKN's  share  price  by  70p  to 
275p. 

But  there  was  also  plenty  of  optimistic 
profit  news  around.  The  composite 
insurance  companies  such  as  Commercial 
Union,  Sun  Alliance  and  General 
Accident  all  reported  much  better  results 
and  indicated  that  further  improvements 
have  yet  to  come. 

Motor  insurance  is,  however,  still 
lossmaking  and  most  seem  determined  to 
make  it  profitable  in  the  near  future,  so  it 
looks  certain  that  yet  more  increases  in 
premium  rates  are  on  the  way.  Any  drivers 
who  feel  badly  should  consider  getting 
some  of  the  increased  cost  back  by  buying 
shares  in  these  companies.  Brokers  are 
confident  of  further  recovery. 

W.H.  Smith,  the  High  Street  retailer, 
managed  to  lift  its  profits  by  14  per  cent  to 
£49. 2m  and  analysts  are  now  expecting  it 
to  make  £58m  in  the  current  financial  year. 
But  many  are  worried  that  it  paid  too  much 
for  Our  Price,  the  chain  of  record  shops  it 
recently  acquired  and  that  its  move  into 
more  specialist  retailing  is  taking  time  to 
benefit  profits.  The  offer  for  sale  of  shares 
in  Yorkshire  Television  was  very  successful. 
In  the  end  it  was  over  subscribed  52  times 
so  few  investors  were  allocated  as  many 
shares  as  they  wanted,  which  virtually 
ensured  there  would  be  a  substantial 
premium  when  dealings  started.  Shares 
ended  the  first  day  of  trading  at  150p,  25p 
above  the  issue  price. 

Meanwhile  the  row  over  Guinness' 
changed  plans  for  running  Distillers,  the 
spirits  company  it  recently  took  over, 
simmered  on.  The  original  plan,  put 
forward  to  win  support  at  the  time  of  the 
bid,  was  for  an  independent,  non- 
executive chairman,  to  head  the  board. 
But  the  company  changed  its  mind  and  is 
asking  shareholders  to  approve  the 
appointment  of  Ernest  Saunders  as  both 
chairman  and  chief  executive.  The 
Scottish  institutions,  many  of  which  owned 
shares  in  Distillers,  were  particularly 
unhappy  by  the  turn  of  events.  Many  said  it 
was  a  good  example  of  how  the  City  fails  to 
regulate  itself  properly. 
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'lassifie: 


Appointments 


ASTEC  PHARMACEUTICALS  LTD 

Urgent  message  to  all 

Salesmen/ Agents 

So  that  we  are  able  to  continue  our  expansion  into  the  generic 
market  place  Astec  Pharmaceuticals  have  recently  undergone  a 
major  reorganisation.  We  now  find  ourselves  in  a  position  to  offer 
Salespeople  who  have  had  previous  experience  selling  to  the 
chemist  trade  the  opportunity  of  joining  a  major  generic  company. 
Please  apply  in  writing  to:  — 

Mr.  K.S.  Preston  —  Sales  &  Marketing  Director, 

Astec  Pharmaceuticals  Ltd,  21 A  Arthur  Drive,  Hoo  Farm  Ind. 

Est,  Kidderminster,  Worcs. 


Agents 


DE  LOUIS 
MEDICAL 


Suppliers  of  licenced  and  labelled  P.l's  and 
generics  are  seeking 

HIGH  CLASS  AGENTS 

for  key  areas  in  the  UK. 
Top  rates  of  commission  for  high  performers.  Phone  or 
write  with  details  or  visit  us  on: 


STAND  265/266  AT 

~HEM  '86 


De  Louis  Medical 

"Your  Licenced  Wholesaler  of  Choice" 
De  Louis  House,  2  The  Square,  Riverhead, 
Sevenoaks,  Kent  TN 1 3  2  A  A. 
Tel:  0732  452452  Telex:  95321  DLMG 


\  Ml  MM  k  <  >l 


ASSOCIATION  OF 
PHARMACEUTICAL 
IMPORTERS 


MANUFACTURERS  AGENTS 

required  for  all  areas.  Popular  winter 
product.  Details  from: 

MYCOAL  WARMPACKS 
8A  Commercial  Road, 
Southampton  SOI  OGE. 

Telephone:  0703  211068 


Agents 


ROYAL  COPENHAGEN 

The  Lions  Line  for  Men 
urgently  require  agents  for  all  areas  to  sell  this 
exciting  mens  range  to  chemists  and  department 
stores.  High  rate  of  commission  paid. 
Contact:  John  Mills  on  0925  52176 
or  write  to: 
Royal  Fragrances 
PO  Box  201,  Warrington,  WA1  1XR. 


COMMISSION  AGENTS  REQUIRED 

to  sell  quality  Spanish  toiletries  with  International 
reputation.  Most  UK  areas  available. 
Please  contact: 
Keith  Reynolds  -  RDM  Ltd, 
Bath  Gardens,  Bakewell,  Derbyshire  DE4  1 BT. 
Tel:  062  981  3393 


AGENT 
REQUIRED 

To  sell  exclusive  OTC  items 
plus  fresh  Royal  Jelly, 
Honey/ Propolis,  Rivital 
Massage. .  .to  wholesalers, 
chemists,  health  food 
outlets  in  all  areas  of  the 
UK. 

Please  contact: 
Europhar  Promotion  Ltd, 
12  Brudenell,  Windsor,  Berks 
SL4  4UR.  Tel:  01-574  4322. 


Agencies  Wanted 


SALES  &  AGENCY  - 
DISTRIBUTION  (SCOTLAND) 

3.5  Ton  High  Roof  Van  fitted  with  Display 
and  Stock  carrying  sections. 
Ideal  for  perfumes,  small  packs,  small 
ranges,  counter  packs  etc. 
Well  known  in  the  chemist  trade 

MM  THIS  0PERITI0N  WORK  FDR  TOM? 

For  full  details 
Roy  Findlay,  153  Crieff  Road,  Perth 
PH1  2PB.  Tel:  0738  22950 


Equipment  for  Sale 


Business  lor  Sale 


Good  quality  shop 
fittings,  metal  shelves, 
glass  showcases,  will 

become  available 
mid/October  due  to 
refitting  of  Chemist 
shop. 

TeS: 

Ruislip  (0895)  632576 


PROPRIETARY 
OTC  MEDICINES 

A  long  established  licenced 
Gripe  Mixture  for  sale.  T/O 
£8,000+  p. a.  to  Chemist 
Wholesalers  and  Export. 
Would  suit  manufacturer 
with  existing  export 
connections. 
For  further  details  write 
to: 

BOX  C&D3184 


Professional  Prescription 
Computer  Labelling 


Contact  David  Coleman  or 
Mike  Sprince  MPS 
Park  Systems  Ltd 

41-43  Parliament  Street, 
Liverpool  18  5RN 
Tel  1151-7(18  880(1 
Vein  628622 
Singapore  Agents 
Summit  Co. 
Ruby  Industrial  Estate, 
Singapore  7.3.W 


man** 


the  best  a 


The  Park  range  of  Computer  Labelling  Systems  simply  the  best 

Prove  it  for  yourself  with  a  14  day  Free  trial.  approved 

SYSTEMS  FROM  £750  TO  THE  NEW  DISK-BASED  SYSTEM  800  AT  £1295.  PRICES  EXCLUDE  VAT  AND  INCLUDE  A 107.  NPA  REBATE 


Chemist  &  Druggist  13  September  1986 


439 


Professional  Prescription 
Computer  Labelling 


John  RichanlsoiB 
Coianraiten  lid 


"  » 1ml 

HQ  The  Pharmacy  Information 
&  News  Service 

/  Easily  accessed  through  your  Richardson  labelling  system!  n 

SEE  ALL  OUR  EXCITING 
NEW  DEVELOPMENTS  A'l 

~HEM     86 1  □ 

THE  RATIONAL  RETAIL  CHEMIST  EXHIBITION  JJ  QSlS 

^St.  Benedict's  House.  Brown  Lane.  Bamber  Bridge.  Preston,  PR5  6ZB  Tel:  (0772)323763^ 

Labels 


DON'T  LOSE  OUT 

ORDER  YOUR  PRICE  LABELS 
FOR  CHRISTMAS  NOW. 

SAVE  20% 

ORDERS  PUCE  BEFORE  30  SEP.  WILL  BE  REDUCED. 
(THAT'S  BRINGS  EtCH  BOI  BELOW  £30). 
Giianntttd  quality  inonltdftabli  sorties  tpsedj 
dtliitry, 

PHONE  0702-333761  anytime 


LOW  PRICE  LABEL  CO 
FREEPOST 

88  SOUTHBOURNE  GROVE, 
WESTCLIFF  ON-SEA  SSO  3BR. 


PARK  PRINTINC 


TOP  QUALITY/  A  DC  I  C 

self-adhesiveLMDCLO 

FOR  COMPUTER  OR  TYPEWRITER  USE 


DELIVERED  WITHIN  14  DAYS  OR 

NO  CHARGE 

THAT'S  THE  PARK  PRINTING  PLEDGE 
PHONE  AMANDA  NOW! 
FOR  FULL  DETAILS nJZ1  -wno  Oonn 

S3  PARLIAMENT  STREET  LIVERPOOL  L8  5RN    UD  I ,/UO  OOUU 


3* 


in  ~  11  i;ilitv  • 


We  re  the  leading  ''quality  supplier 
for  Computer  or  Typewriter  labels  - 
we  cater  tor  every  system 
We've  also  an  excellent  range  of 
PLAIN  WHITE  CARTONS. 
DISPENSING  and  COUNTER 
BAGS.  DATE  STAMPS.  EXCLUSIVE 
GIFT  WRAP  RANGE 
Prompt  despatch  Keen  Prices 

"JeTos  752653 

(0532)      FOR  PROMPT  ATTENTION 


Stock  Wanted 


'harmaceutical 

Packaging  ^ 
zeeds 


140 
irkstallHill. 
Leeds LS1 1YZ 


WANTED 

SURPLUS  STOCK. 
CASH  WAITING. 
CAN  COLLECT. 

ANYTHING 
CONSIDERED. 

Tel: 
(0633)  66097 


Shopfitting 


marspec 

SHOPFITTING  LTD 

A  complete  shopfitting  and  design  service,  at 
competitive  prices  for  the  pharmacist. 
Southern  Office:  Northern  Officee: 

Unit  4b,  4  Prestwood  Court, 

Grace  Road,  Leacroft  Road, 

Marsh  Barton,  Risley,  Warrington, 

Exeeteer,  Devon  Cheshire 
Tel:  0392  216606  Tel:  0925  827292 


LEXDRUM 

0626834077 

WE  PROVIDE  A  PROFESSIONAL 
SHOPFITTING  SERVICE  FOR  THE 
RETAIL  PHARMACY 


LEXDRUM  STOREFITTERS 

Chappie  Rd,  Bovey  Tracey,  Devon. 

0626834077 


C 


Lux  Li 


.UX  LINE 

SH0PFITTERS  FOR  THE  PHARMACY 


REFITS,  NEW  INSTALLATIONS,  CEILINGS,  SHOPFRONTS, 
ELECTRICAL,  FINANCE,  NPA  &  NUMARK  APPROVED. 

SO  CONTACT  US  NOW. 

LUXLINE  LTD 

8  COMMERCE  WAY,  LEIGHTON  BUZZARD,  BEDS 
TEL:  0525-381 356 


Management 
Systems 


"because  you  have 
control  in  shop, 
branch, 
stockroom 
and  warehouse" 
telephone,  Colin  Bell,  042  128  3077 
FAIRSCAN  LTD,  EMERY  DOWN 
LYNDHURST,  HANTS 


Quality  and  original  Continental 

Systems  plus  total  package 
NPA  recommended  NO  system 
matches  UMDASCH  for 
quality. 

Prices  pleasantly  competitive. 
See  for  yourself ..  .there's  no 
obligation. 

Apeils  Systems  Ltd,  Unit  P, 
Kingsway  Trading  Estate, 
Kingsway,  Luton, 
Bedfordshire. 
Ring  Luton  (0582)  457111 


NOW! 


Stock  for  Sale 


FOR  SPEEDY  COST  EFFECTIVE  ADVERTISING 
CHEMIST  &  DRUGGIST  IS  NO.  T 
FOR  FURTHER  DETAILS  CONTACT 

ADRIAN  SMITH  ON  0732  364422 
Ext.  414 


THE  FILM  MAN 

110x24  Agfa  XR200  60p 
135x24  AgfaXR200  60p 
135x12  Agfa  XR200  55p 
135x36  Agfa  XR200£1.15 
Disc  85p 
126x24  from  30p 
Paper  for  Mini  Lab  supplied. 

Telephone:  0253  302246 
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Stock  for  Sale 


Time  for 

a  Celebration 


FGM 
Cosmetics 

Suppliers  of  Retail, 
Wholesale  and  Export. 

Opening  Hours: 
Monday  —  Friday  9am  -  5.30pm. 

Sunday  10am  —  2pm. 


GERALD  PHASER'S 
BACK  IN  TOWN 

Looking  forward  to  seeing  old  and  new  customers 
for  French  and  English  perfumes  and  cosmetics. 

LARGER  RANGE  THAN  EVER  TO  CHOOSE  FROM 


dt: 

FRESH  START  COSMETICS, 
164  CHEETHAM  HILL  ROAD,  MANCHESTER. 
Tel:  061-834  1387 
or  061-728  2419  (anytime) 


ENTER  THE  WORLD  OF  PERFUMES. 
SELECTION  OF  WIDE  RANGE  OF 
BRANDED  PERFUMERY  AT  DISCOUNT  PRICES. 


KODAK  FILMS  AT 
DISCOUNT  PRICES 


PASCOS  (LONDON) 
425c  HARROW  RD 
LONDON  W10  4RE 


Tel:  01-960  0319/5752 

OPEN 

Mon-Fri  10am-6pm 
Sundays  J  Oam  3pm 


SPECIAL  OFFERS 

SHAVING 

DEODORANTS 

1)  Gillette  Gil  Blades  5x20  Priced 

13)  Arrid  Anti-perspirant  Deod. 

£1  05  -  £13.20 

Spray  200mlx12  SCENTED  (Old 

2)  Gillette  Contour  Blades  5x20 

Pack  Yellow)  £6.22 

Priced  ££09  -  £13.70 

3)  Gillette  Contour  Plus  5x20  Priced 

14)  Arrid  Anti  Perspirant  Deod. 

LI  iy  -  Llb  bO 

Spray  150mlx12  Unscented  (Old 

4)  Wilkinson  rrotiie  blades  oxzu 

O^ir-L  Dliiol  CR  or; 

racK  Diuei  r  u.zo 

jo  /o  utt  i  raue  Net  t  i  i  t>  i 

loj  orui  oo  ueouorani  —  Mnu 

5)  Wilkinson  Wll  Blades  5x20  45% 

Perspirant  Spray  200mlx12  £9.61 

Off  Trade  Net  £8.82 

6)  Wilkinson  Bonded  5x20  30%  Off 

CONDITIONER 

Trade  Net  £12.27 

16)  Revlon  Flex  Conditioner 

350mlx100ml  Extra  £12.96  Per 

Dozen 

DENTAL 

7)  Sensodyne  Toothpaste  Large 

PHOTOGRAPHY 

45mlx12  Plain-Mint-Fluoride  £6.95 

17)  KODAK  FILMS  GOLD  100  &• 

8)  Signal  Large  50mlx20%  Extra  x  12 

200  13%  Off  Trade  Prices 

Priced  37p  £2.96 

18)  Magicubes  3x20  £14.50 

9)  Euthymol70mlx12£5.99 

BABYMILKS 

10)  Crest  75mlx12£4.38 

19)  SMA  GOLD  CAP  450gmsx24 

1 1 )  ORAL  B  Toothbrushes  30  25% 

£37.92 

Off  Trade 

SMA  GOLD  CAP  900gmsx12 

£36  72 

SHAMPOO 

MEDICINES 

12)  Revlon  Flex  Shampoo 

20)  LEMSIP  5x28  For  24  £12.92 

350ml  +  100ml  Ext  £12.48  Per  Dozen 

21)  LEMSIP  10x14  For  12E9.95 

Plus  a  wide  range  of  Branded  Perfumes.  Toiletries  and  Sundries 

available 

Contact: 

D  M  Wholesale  Supplies  Ltd. 

Opening  Hours: 

Unit  B.  277  Abbeydale  Road 

Monday  Friday  10am  8pm 

Off  North  Circular  Road 

Saturday  10am  4pm 

WEMBLEY.  MIDDX  HA0  1WQ 

Sunday  10am  4pm 

Tel:  01  991  2522 

*  All  Above  offers  are  subject  to  availability  &  Valid  for  2  weeks  From  the 

Date  of  Issue. 

E 

Q, 

to 
E 
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a. 
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457b  Alexandra  Avenue,  Rayners  Lane,  Harrow 
Middx.  HA2  9RY  Tel:  01-868  1263 
Telex:  925045 


■F  ME 

W  EUR 

UNIT  A6, 
BECKEh 

Y  F0R  ^ 

^PRICE  LIST 
QUOTES  - 
ENERAL  ADV 
.EASECONT/ 
RVYN  GREEN 

IMPHARA 

83  COPERS  C 
vlHAM,  KENT 
58  2255  TEL 

MPS 

A  LTD  ^ 

OPE  ROAD,  ^| 
BR3  1NR 

hp  TELOl-6 

EX: 263832             |  1 

EURIMPHARM  LTD  • 

hope  to  see  you  at 

rHE  NATIONAL  RETAIL  CHEMIST  EXHIBITION 
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Largest  range  of  branded  perfumes  in  UK  j 
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JUST  PERFUMES 

 competitive  prices 

nationwide   delivery  service 


PEOPLE 


NI  post  to  Morrow 

The  newly-established  post  of 
Director  of  Continuing 
Pharmaceutical  Education  for 
Northern  Ireland  will  be  filled  by  Mr 
Norman  Morrow,  MPSNI. 

Mr  Morrow,  a  pharmaceutical  officer 
with  the  DHSS  in  Northern  Ireland,  and 
currently  course  co-ordinator  for  the 
continuing  education  programme,  will 
begin  the  half-time  post  on  October  14. 

The  appointment,  advocated  in  a 
report  from  the  Postgualification 
Education  and  Training  Committee,  will 
make  him  responsible  for  co-ordinating 
continuing  pharmaceutical  education  for 
practising  pharmacists  within  the 
Province. 

The  post  is  linked  with  Pharmaceutical 
Society  of  Northern  Ireland,  the  DHSS 
which  is  providing  financial  support  for 
the  appointment,  and  The  Queen's 
University  Pharmacy  Department  where 
Mr  Morrow  is  currently  completing  his 
PhD  studies. 

Down  to  Rio 

The  British  Consul  General  in  Rio 
de  Janeiro,  Mr  Roger  Hart  will  be 
opening  Unichem's  seventh  annual 
convention  next  month. 

Mr  Hart  joined  the  Foreign  Office  in 
1965  and  has  held  a  variety  of  offices  up 
until  his  appointment  as  Consul  earlier  this 
year.  He  will  also  be  attending  the 
welcome  cocktail  party  on  the  first  day  of 
the  conference  so  he  can  meet  delegates. 


A  taste  of  Italy  in  sunny  Barrow-on-Soar, 
Leicestershire,  as  pharmacist  Lilian 
Middleton  takes  possession  of  a  case  of 
Italian  wine,  her  prize  in  a  competition  run 
by  Bristol-Myers.  In  the  middle  is  Bristol- 
Myers  east  Midlands  area  sales  manager 
Robert  Hall,  while  assistant  Janet  Berts  (left) 
keeps  a  firm  hold  on  the  prize 


Charles  Flynn  -  "A  Man  of  Today  -  For  the  Mann  of  TomoF 


|  !SI  F.<V 


VEAKi/oc 


THE  EDITOR , 

CHEMIST  AND  DRUGGIST, 

SOVEREIGN  WAY, 

TONBRIDGE , 

KENT  TN9   1  RW 


Our  erstwhile  correspondent  Charles  Flynn's  letters  now  stand  out  in  a  crowd.  But  one 
thing  puzzles  us.  Is  Mr  Flynn  a  big  fan  of  Watneys  or  has  the  Isle  of  Man  changed  its 
name  without  letting  the  rest  of  the  UK  know? 


Winning  four 

Evans  Medical  have  announced  the 
winners  of  their  1986  "Innovation  in 
hospital  pharmacy"  awards. 

The  four  winners  were:  "The 
effeectiveness  of  a  pharmacist-operated 
pharmacokinetic  method  of  predicting 
maintenance  lithium  dosage"  by  Dr  R.W. 
Fitzpatrick,  North  Staffs  HA  and  Mr  R.B. 
Rye,  Basingstoke;  "Home  ambulatory 
intravenous  chemotherapy"  by  Miss  C. 
Burman  et  al,  Queen  Elizabeth  Medical 
Centre,  Birmingham;  "Development  of  a 
phosphate  binding  mixture  for  use  by 
adult  renal  dialysis  patients"  by  Mr  R.J. 
Bunn  et  al,  Dulwich  and  Eastbourne 
District  General  Hospitals;  and  "A  multi- 
disciplinary  counselling  and  self- 
medication  programme  for  psychiatric 
•patients"  by  Miss  C.  Norris  et  al, 
Hollymoor  Hospital,  Birmingham. 

The  awards  will  be  presented  at  the 
postgraduate  medical  centre,  Watford 
General  Hospital,  Vicarage  Road  on  the 


evening  of  October  8.  Pharmacists 
wishing  to  attend  should  contact  Mr  W. 
Sprigings,  Evans  Medical  Ltd,  318  High 
Street  North,  Dunstable  LU6  1BE. 


Discovery  award 

Nominations  for  the  1987  Award  for 
Drug  Discovery  are  open  until 
January  1, 1987. 

The  award  is  made,  when  justified, 
every  two  years,  and  is  intended  to 
recognise  outstanding  research 
contributions  leading  to  drug  discovery.  It 
is  open  to  scientists  of  British  nationality  or 
those  normally  domiciled  in  the  UK.  The 
awardee,  or  team,  will  receive  a 
commemorative  certificate,  £250,  and 
travel  expenses. 

Further  information  from  Dr  J.D. 
Flack,  honorary  secretary,  Society  for 
Drug  Research,  Beecham 
Pharmaceuticals,  Honeypot  Lane,  Stock, 
Nr  Ingatestone,  Essex  CM4  9PE. 


I  APPOINTMENTS! 


Sangers  changes 

Sangers  Wholesalers  have 
appointed  Fred  Clark  as  their  area 
sales  manager  for  Northern  Ireland. 

Before  his  appointment  the  territory 
was  supervised  by  Ian  Johnston,  Sangers' 
Scotland  sales  manager,  who  will  now 
concentrate  all  his  time  North  of  the 
border. 

And  David  Gleeson  has  been 
promoted  as  area  manager  for  the  South 
Midlands  and  South  Wales.  General 
manager  Terry  Norris  commented:  "It  is 
particularly  pleasing  to  strengthen  both 
our  sales  force  and  our  customer  service, 
especially  at  a  time  when  others  are  having 
to  reduce  theirs." 


Glaxo:  the  USA  subsidiary  has  appointed 
Dr  Ernest  Mario  as  president  and  chief 


operating  officer,  with  Joseph  J  Ruvane  Jr 
remaining  as  chief  executive. 

Unichem:  Stephen  Sampson  becomes 
chief  accountant.  Mr  Sampson  completed 
his  accountancy  degree  at  Manchester 
University  and  joined  Spicer  and  Pegler  in 
1981  to  train  as  a  chartered  accountant.  In 
1984  he  became  assistant  group 
accountant  for  Rio-Tinto  Zinc.  He  joined 
Unichem  in  July. 

Parfums  Givenchy:  David  Murgatroyd  is 
appointed  area  manager  for  south  west 
England,  south  Wales  and  the  south  west 
Midlands.  Mr  Murgatroyd  has  worked  for 
Jean  Patou  and  Van  Cleef  &  Arpels,  and 
also  spent  16  years  as  area  agent  with 
Bronnley. 

Global  Pharmaceuticals  have  moved  to 
Global  House,  21  Lombard  Road,  London 
SW19  3TL(tel:  01-542  7231). 

Jalite  UK  Ltd:  Mr  Graham  Smedley  is 
appointed  General  Manager. 


Typesetting  and  graphics  by  Magset  Ltd,  Sidcup,  Kent,  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent  Published  by  BENN  PUBLICATIONS  LTD,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW. 
Registered  at  the  Post  Ofhce  as  a  Newspaper  20/20/16s  Contents  ©  Benn  Publications  Ltd  1986  All  rights  reserved  No  part  ot  this  publication  may  be  reproduced,  stored  in  a  retrieval  system,  mechanical 
photocopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications. 
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FINE  QUALITY  EXTRACTS 
AND  GALENICALS 


W     I      L     L     I  AM 


Who  cares 

We  do.  Passionately. 

We  care  about  our  customers  —  both  at  home  and 
abroad.  Striving  to  give  them  the  fast,  friendly  service  they  have 
come  to  expect  from  Ransoms. 

Just  as  we  have  for  the  last  140  years. 

And  we  care  about  our  products.  All  seven  hundred  of 
them.  Including  plant  extracts  for  herbal  and  medicinal  prepara- 
tions, galenicals,  oleoresins  and  chlorophylls.  Plus,  of  course, 
our  growing  range  of  packed  liquid  pharmaceuticals. 

With  care  goes  commitment.  To  research  and  develop- 
ment; to  improving  quality  and  consistency. 

It's  all  part  of  the  Ransom  tradition. 

After  all,  when  you're  probably  the  oldest  independent 
pharmaceutical  company  in  the  world,  you  have  your  reputation 
to  think  of. 

That's  why  we  care. 

RANSOM     QUALITY  PRODUCTS 

William  Ransom  &  Son  pic,  Bancroft,  Hitchin,  Hertfordshire 
SG5  1LY.  Telephone:  Hitchin  (0462)  37615.  Telex:  825631. 


#tox® 

^cterial 
ueanser 


A  PRODUCT  WITH  NO  VISIBLE  BENEFITS 
HAS  TAKEN  THE  HYGIENE  MARKET  BY  STORM. 


In  test  market  customers  have  been  flocking  to  buy  a  new  colourless  liquid  that 
leaves  no  smell  and  no  taint.  In  fact  that's  the  key  to  its  success.  Because  Dettox 
is  the  first  anti-bacterial  cleanser  that's  ideal  for  use  on  kitchen  surfaces  where  food 
is  prepared. 

The  Dettox  concept  has  been  exhaustively  test  marketed  over  the  past  two 
years  -  with  exceptional  results. 

That  experience  suggests  at  least  £3  million  extra  business  nationally  and  all  this 
without  affecting  sales  of  its  parent  brand,  Dettol. 

With  the  growing  concern  for  household  hygiene,  the  time  is  absolutely  right  for 
Dettox.  That's  why  we're  backing  it  with  a  £3  million  plus  national  advertising 
campaign  starting  next  month,  featuring  a  modern  and  highly  impactful  commercial. 

In  support  there'll  be  over  7  million  15p  off  coupons  offered  throughout  women's 
press.  You  can  sell  Dettox  in  two  convenient  sizes  -  375  ml  and  750  ml.  And  while  it's 
working  invisibly  for  your  customers,  you'll  have  no  trouble  seeing  the  difference  in 
your  sales. 

RECKITT  HOUSEHOLD  PRODUCTS.  RECKITT  HOUSE.  STONEFERRY  ROAD.  HULL.  HU8  8DD  TEL  0482  223141 


